
Memo
August 29, 2022

Mr. Rob Brule
First Selectman.
Town of Waterford
13 Rope Ferry Road
Waterford, CT 06385

Re: Cooperative Purchasing-Ventrac Tractor KN 4520Z Kubota WG972-GL

Dear Mr, Brule:

In keeping with Section 3.08.010 of the Purchasing Ordinance- Cooperative Purchasing, the
Purchasing Agent on behalf the Recreation and Parks Department, after due diligence and
careful consideration, is respectfully seeking the Board’s approval to Award the contract
for the supply of the above. mentioned items to Turf Products LLC, for $58,818.81 in
accordance with their proposal 62765-1002 and terms and conditions of Sourcewell
Contract 031121-TTC-2 attached herein.

Item is being replaced in accordance with the Fleet Plan.

ine Item 24207-54020 Equipment Replacement.

rchasing Agent,
Town of Waterford



Town of Waterford
Recreation and Parks Commission

MEMO
ATE: August 22, 2022
OQ: Ad Hoc Committee on Fleet Management Variances
ROM: Ryan McNamara, Asst. Director of R&P

Fleet Management Variation Request

he Recreation and Parks Commission would like to request a variance to the Town of
aterford Fleet Management Plan.

he plan currently has funding to replace tag number P65 — a 2013 Toro. Sidewalk Snow
emover and seasonal mower - in the amount of $56,000.

Recreation and Parks Commission has steadily improved the maintenance operations to
pppropriately care for Town assets and the growing community. In these endeavors we
eview and identify ways where efficiency and operations can be furthered. In this
particular case, we have identified base-model units that can provide a variety of tasks
aside from just mowing. These base units are more cost effective to replace (Ventrac base
borox. $30,000 and a Toro mower approx. $67,000: quotes attached) and will continue to
provide use outside of mowing responsibilities. Ventrac base units can attach quickly to
mowing decks, sidewalk snow removal, sidewalk and parking lot brooming/cleaning,
small front loader for small projects and tight spaces, grapple teeth and hooks for removal
of tough plantings and wooded debris.

his type of machine could allow for additional trail maintenance/snow
conditions/mowing/gardening-mulching-tilling/etc, The biggest selling point is that the
attachments tend to last longer than the operating machinery, providing pathways to long
erm savings by replacing $70,000 mowers with $30,000 base units and an attachment or
wo to allow for continued maintenance improvements.

oro was also a difficult partner to work with as the parts are proprietary and their service
en come out for electronic repairs/code readings. The new.system would allow for
better ease of maintenance while also providing a larger scope of work projects and
opportunities.

Attached are quotes from Ventrac and Toro, both off of the Sourcewell State Contract
with a total of $58,818.81 (Ventrac) and $67,485 (Toro),

[Che difference from the Fleet Management Plan ($56,000) and the Ventrac State pricing
($58,818.81) is $2,818.81.

(Thank you for your consideration of this request.
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Ryan McNamara
aterford Recreation and Park

15 Rope Ferry Road
aterford, CT 06385"
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Turf Products LLC
Brian Pope
157 Moody Road
Enfield, CT 06082
Phone: 860-395-6936
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January 6, 2022 Your ONE Tractor Solution

Ryan McNamara, Assisant Director
Phone: 860 444 5881
Mncnamara@waterfordetct.org
Waterford Recreation and Park
18 Rope Ferry Road
Waterford, Connecticut 06385

Dear Ryan McNamara,

Turf Products LLC would like to thank you for this opportunity to provide a quote for the Ventrac equipment package designed
to fit your needs, We are confident that Ventrac products will be an excellent solution for your unique application,

; When you purchase your Ventrac ftom Turf Products LLC, you can be assured that our dedicated staff is available to help any
way we can - your satisfaction is our priority.

Your customized quote is detailed on the following pages. We hope this will assist you In making the best decision possible. We
appreclale the time you took In providing us with the Information needed to customize the Ventrac package best suited for you.

As you review our proposal, please feel free to contact us if you have any questions. We would be happy to assist you any way
we can, . . ;

It has been a privilege to provide this quole to you and we believe Ventrac is an excellent product that will exceed your
expectations for years (o come.

Thank you,

Brian Pope
Account Manager
Turf Products LLC.
Phone: 860-395-6936
bpope@turfproductscorp.com

wow. vantrac.com



* 30+Attachments + Flex Frame Design

« All Wheel Drive * Commercial Duty Construction

* Ventrac Mount System * Light Footprint



4520 TRACTOR
4520K 4520P 4520Y 45202

Model Comparison VANGUARD KAWASAKI KUBOTA KUBOTA
Blg Block OF Diesel

[Stock Codes IC aes I as eor, a951209 ET 1808
Accessory Kit: Front fenders, foot pegs, 4 rear Optional Standard Standard Standard
weights, weight transfer

{Engines =. <. = TEER =
Engine Vanguard M54 Kawasaki FD&S1D OFI Kubota 0902 Kubota WG972-GL

{ Max'Onerating Saeed ~_lk 3600 for If a600 rom: E3800 rpm. Tee = 5600 my]
Horsepower 31 31 25 92.5

[Peak Torque: eee || 47 fib if a7 ftp ICT ei aoa 61 ilb ad
Displacement 896e0 824ce" 898cc 962cc
[Gin [aera i 2 2 SEE: 3 3 ae

Engine Ol Ventrac Full Synthatle 10W30

[Coating wT tt we Liquid ie | NET 5 ea TT |
Fuel Type Gasoline > Gasoline Olesel Gasoline
[FuelGagacl * z gab 6 gal tL Saat . Sod |]

Fuel EconamyAA 1.6 gal/hr 1.2 galnr 1.4 gale 1.5 gal/iy (gas)
TSlope.Rating (continuousintenmittenty, 2. . Jf 35/30" 30750" ji 200 1 205/30"
Altemator 50 Amp 30 Amp 60. Amp 80 Amp

Weight with standard hitch *1385 Ib (628 kg) 1620 ib (735 kg} 1705 Ib (773 kg} 1690 Ib (767 kg)
[Welghtiwilitaccessoles Kit JL A610 i (736-% NA I NIA. oa WA

Weight with 3-polnt hitch 1690 Ib (767 kg} 1700 Ib (71 kg) 1785 Ib (810 kg} 1770 Ib (B03 kg)
wi acer kit

PLengithawitiistarndard hitcht (ROPS tp) ia . 2 84:5 inches (207'cm).
Length with 3-point hitch ; 92 inches (234 cm)

(Wit i = : 2
Width with wheet exiensions 54, 5 lnches (138.5 cm}

[Wisth-witi.atals es mae : : #Sinches: (185.5 om)
Wheelbase (front axte to rear axle) 45 Inches (114 cm)

THelght (ROS 05) = Ae GU inches (473-cm) iar
Height (ROPS down) 54 Inches (137 cm)

[Turning Radius {single tres, standerajoshton fT a 39.Inches (99:em), a
‘Tuming Radius {position 2) &4 inches (137 cm)

{Tiraliig Radiis?(position:3y a if aan 66-inches-(473 cm) : : _
Oscillation amount (@ wheel) 7.5 inches (19 cm} °

{Ground/Giesrance bccaasead |e wr Siliches (13cm). et
4A Fuel Economy ‘tested with HM602 mower for comparison plimoses,

& it affect uel
ree



The Vertrac 4520 tractor was built with you in’ mind.
From thd advanced electrical system, redesigned frame, more
safety and comfort features; the 4520 offers the rellable
performance, astounding versatility and comfortable ‘handlingyou nm to expect. ,
Like all Venirac tractors, the 4520 utlllzes All Wheel Drive and an
articulating chassis with a low center of gravity to provide superior
traction, braking, stability, and'security on tough terrain and slopes
without disturbing turf when turning.

Over 30 Ventrac Mount Attachments
Choose fiom over 30 professional grade Ventrac Mount attachments
to transform your Ventrac into a productivity powerhouse, This
incredibly rugged and dependable machine is a wise business
Investment for golf courses, schools and universities, parks,
street maintenance departments, commercial mowing services,
contractars, winerles, farms, property management associations,
estate owners and anyone needing one machine to do It all.

ACT
STANDARD FEATURES

*Pre-Wired Plug & Play Wiring Harness

«Premium Comfort Seat
“Advanced Electronic Instrument Panel
«6 Function Warning Gauge & Alarni
-Convenisntly Located PTO Belt Tensioner
*On-board Diagnostic System
Sealed Electrical System
+Thermostatically Controlled Qil Coaler
«Battery Disconnect Switch with Clicult Breaker.
Automotive Style Parking Brake
«Universal PTO Switch
*S.D.LA. Operator Controls
«Weight Transfer System*
*Optional on 4520K, standard on other 4520 Models

“USB Charger

Optional Accessories:
*Turf Tires, Chains
«Category 1 3-Point Hitch

Cold Weather Cab
«Additional Lighting & Signaling Packages
Electrical Power Outlets
«Digital Slope Indicator
“Dual Wheel or Wheel Extensions for Slope

Visit www.ventrac,com/accessorles for full list.

Prego an



\Gontrols:
Battery 475 CCA (Group 51R) Forward Reverse S.D.LA. (Speed, Direction, Lif, and Auxiitary)
Voltage”. a J2wvolts: | Handle; Optional Foot Pedal
Battery Disconnect Standard, with 150A System Circuit Breaker [Attachment tit, rimary Handle); ‘]
fuses “Sealed, Mini-fuse-andd-Case'siyies | Auxillary Hydraulics S.D.LA (Secondary Handle)
Drivetrain }hrottte “ce _Dash Mounted: =
{Hydraullc'Pump f_ Danfoss DDC-20:.. i Front Hitch Lack Column Mounted (Accessible from Seat)
Pump Drive Direct Orive (Double U-Joint Drive-shaft) PTO Belt Tensionee ei fed, Auitomnatic Tension < :
[BydiaulicMotors MPM = | - trotled
Transaxles Pearless 2600 series Welght Transfer 5 position
Ae : Paptess one fees wi [Hoi ow Range: “Sigua Lever, Covumnn Nei
Hydraulic Oll Cooler Aluminum w/ Thermostattcally. controlled 3 Pt Controls (Optionad Lit-+ 2 sets of Auxtiarles

Electra Fan E steering ‘ower Staerig |
[Bydrauite-Oil Filter'(Stiction) 25 micron

Hydraulic Oll Filter (Pressurized) 40 micron Other Features |
iMitetand PTO a [oot Bax =-Stond
Front Hitch Ventrac Mount System up Holder

FElestriePTO clutch willy Brake Dora, e735 (250 tip}: ] fSeat oss:
Rear Hitch Zz 2 laches Recelyer
[B:PointHiteh, “Optional Category“1:4:Paint Hl ROPS
Tires [Folding ROPS:

{Standard (A tera) 2ex12:8 J “Heavy Duty Off-Road Seat Belt Standard
Optional Turf 22x11-10 :

[TravelSpe ed (F /R) ; | Al specifications subject 10 change without notice or obligation

Low Range 5 mph forward / 4 mph revarse
[High Range: 76 moh forward / Smphreverse. = }
Instruments, Gauges, and Alarm
Gauges:

_-Taghoreter, Speedometer; Hour Meter,
lemperature (quid. 3]
my) Futel Level, Volt

Indicator Lights Parking Brake, Engine High-Temp4,
‘ Activates Audible Alarm Hydraulic Ol High Temp,

Low Vollage“,Low Oi) Pressure
FSwitches” EFS * -. +key; PTO, and Wants |
Lights

[Read'Lights-- - {4;LEO-1000-Lumeén, == |
Tail Lights {2} Red LED Lights
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TTA
Slope Rating (in any direction)

*Ehae

4520" wiffront Attachment
{unless specified otherwise below)

[46205
4520 w/Spreader

[ 4536:
4520 wikKH500

4520 WMAQOD. *, et 2
“Altachments, accessoiles, and tire configuration may reduce the 4520 power unit's maximum angie of operation,

Refer to applicable oparator manuals for madmum angle of operation of equigment,

36% GRADE 47% GRADE
Standard Wheel Ext.

58% GRADE

5 ‘4520P. 4520Y :
Engine B&S Vanguard Model 54 Kawasaki FO851D Kubota D902 Kubota W6O72: “Gh
(Fuel : 3 Gas ea Gas (OF) Diesel Gas’

Max Slope intermittent Use*** 30° (58%)4 30° (68%) 30° (58%)A 30° (5B%)A

[Max Slope !ContiniousUseTM 7” (25° (47%) q 30°.(68%) “20° (86%) 20° (36 |
*** For slope operailon over 20°, Whee! Extsnsions are required for up to 25° or Dual Wheels are required for up to 30°

Digital Slope Gauga
Recommended for operation on slopes,

ll Use Defined
4 The en
reached,
returning
engine is

ine may operate between 20° and 30° for up to 10 minutes. If 10 minutes is
he engine must be returned to 20° or less to assure proper oil lubrication, Afterito 20° or less, the intermittent cycle can be repeated. The 4520P Kawasaki DFI trnac
rated for 30° continuous operation and does not have this requirement.

All specifications subjact to change without notice or obligation





Cnreac
| Your ONE Tractor Solution

Accessories
Dual Wheel Kit

SPECIFICATIONS

Stock Chae

Paul Testainy 70.4087 (kitpactiacton. |
Tort 70,4068 (1 kit per tractor)

[ear Ff .- ~~ 70.4009 |
Weight 80 Ibs (36.25 kg) (per axle)

[Aaditionalitiaciar Wich 3" 2d Inches (12 inchasfirey(@icm) |
All specifivattons subjecl to change withoul notice ar obfigatlan

‘

Note:

(A) Do NOT use dual wheels when using the Ventrac VERSA-Loader.

(B) Engine manufacturers’ maximum angle of operation Is 25° far continuous
use (all directions) and 30° intermittent use*, The 4500P Kawasak! DFI is
rated for 30° continuous use.

{C) Bo NOT use with Wheel Extensions

* Intermittent use is up to 10 minutes on the slope, then return to level
ground before returning to the slope.

[ ECUdiL
TRACTOR COMPATIBILITY KEY: RRR BEER

Dual Wheels are available for the 4000 series tractors.
They are designed to increase stability, traction, and safety
on slopes. Dual wheels are also great for reduction of soil
compaction on delicate ground. Once the dual hubs have
been installed on each wheel, the duals can be quickly
mounted and dismounted.” -

Duals are recommended for sandy soils or where a broad
distribution of tractor weight Is desired, including when
driving sideways on slopes greater than 20 degrees (not
to exceed 30 degrees).

Duais are only one of numerous considerations for safety
on slopes; speed, terrain, regularities, and stopping the
unit are other serious factors to consider
for safe operation of the tractor.

“Recommanded ire pressure for dual wheels can be found
nthe 4800 operator manual and also on the
sticker Inside af tha hood

Shown with Standard Tiras

‘Yorrmac
500 Venture Drive Fax: 330.683.0000
Orrville, OH 44667 www.ventrac,com
1.866.836.8722 info@ventrac.com



* Cut Through Deep Snow ¢ Hydraulic Angle Control

* Put Snow Where You Want It * Full Trip Blade



Stock Codd 39.5527
[Requiteds itehvPiuig it for 4900 Tractor tO.4104"- ‘1

Hydraulic Rower Angle indepeadent cylinders
[Blade wing Selection : + Soleitic |

| Spring Tig, Mechanical On/Oif

[Max Wig Hogle LetvRight) a 30 Dege6s |
Adjustable|Skid Shoes Standard

[Optional ‘Accessories . i
Top Dettection Flap 76,8044

oies "70.8046 |
70.8047

70.8048 |

[hengthgviigs Back _* 38 inches @Bci) |
Length with 4000 Series Tractor 105.75 inches {289 om)

| Widts, Witas Back - 48 lniches (122°¢th):
Width, Wings Straight 55 Inches (140 cm)

48.5 inches Gesen) |
24 Inches (61 cm)
240s 109K). |

All specifications subject lo change withgut notlce or obsigation

STANDARD FEATURES
+Hydraulically angie either wing oe The 55-inch wide Ventrac KV552 V-Blade maximizes efficiency with
(Requires 12 Volt Switch Plug Kit) the ability to quickly change from V-plow to scoop to straight blade,

“Adjustable cast iron skid shoe discs all from the convenience of Ventrac's exclusive $.0.L.A, Control
Adjustable Spring controtied trip mechanism . System. With a 48" V width, the KV552 Is Ideal for walks and areas
*Trip Lockput Pin for Digging in material . that larger blades are unable to plow.
Reversible, Changeable Cutting Edge Standard features include hydraulically activated wing cylinders,

mechanical trip, adjustable cast fron skid shoe discs, reversible high
carbon hardened steel cutting edges, and a center shoe for gliding

*Center mounted skid shoe

Option | Accessories over rough terrain. Pivot points are fully greasable to ensure proper
“Top Deflection Flap operation, even in the worst environments.
4% inch Flare Extension kits
«Polyurathane Cutting Edge
*6" Straight Ext Kit

TRACTOR COMPATIBILITY KEY: 3400 .§ 4500
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70.2014

Fiatndshleldviper Standard’.
Mounis On) Standard Rall Bar

[Easy Access Panel to'Switches Standard
Front & Rear Work lights Standard *

[Maxima Slop3 wittr’Gab 10° (18%)
Dimensions .
[overaliHeight 74 ln, (188-c70Overall eat 59 In, (150 om)
[overall Widtt Bola (27 comps |

‘Welght 385 Ibs. (174 kg}

EHelght staid ot peor ut) 811m, 206:c1

Helght with Strobe Beacon ¢nstalted on power unit) 86 In, (219 cm)

[eenigtiidestahiic.on power init vistandardlhyteh)- 92 In, (234 Gmiy 7}
Juming-Raalus (cab Installed on power unit)
Optional Accessories

68 in. (173 cm}

Mieror Kit 70,2006-4

[oomostkankite “wo 70,2008-6- —|
Strobe Light Kt 70.8161
[Hazarglighigkirs 70.8162 ]

Windshield Washer Kit 70.8148

[Heatet. Kirton Kubtta tractors (4500). : 70201461 |
Heater iXit fof Kawasakt tractors (4500P) 70.8137

[Heater-KitforKubota tractors 45002} - = 70201453. |
Lift Sting

[7 specticatdns subject to'chango withayt notice or Bolten,
47.0381

TRACTOR COMPATIBILITY KEY:

The KW452 Cab ts designed to shelter the operator from
extreme weather conditions while providing exceptional
visibility and comfort.

NOTE:

A. The KW452 weather cab cannot be used with the
Ventrac KH500 Versa-Loader or RV602 Collection Vacuum.

B. Do not operate on slopes over 10° when cab Is installed.

STANDARD FEATURES
Dual Port USB Outlet for Device Charging
*Easy Access to Gab Switches & Fuse Panel
«All standard & avallable cab lights are LED
for low current draw & high light output

«More interior room for better operator comfort
“Exceptional Visibility
“Tempered Glass
“Window in Lower Rear Panel
»Windows in Front Pleated Canvas Panels
*Ramovable Door & Side Windows
Emergency Exit
*Contoured Roof to channel water off the corners, reducing
water runoff.tnto salt spreader ete

Rubber Isolated cab mounts for
less noise & vibration transmission

Front & Rear LED Work Lights
«4-Point Seatbelt & Cushioned Headrest
«Intermittent Wiper Function



Qual Port USB Outlet
device charging

; je Hes ess i | a ec
Betier Headroom Ciearance 3 Window Latches for Ventilation Optional Defrost Fan

} bwrrac





* #1 Customer Favorite Attachment * Quickly Maneuver A Variety Of Materials

* Hydraulic Control Of AllFunctions —» Optional Grapple, Extension & Serrated,
Teeth Available



EEE EI
POWER BUCKET

39.55214

“Bandad —- |
6 10(.17 m}
Stdegres "|

9.26 inches (23.5 cm}

Grapple

[Gea
Grapple Max Distance io the Bice Teeth

[Dimensions,
Length

This {s the must-have attachment fof any Ventrac owner The Power
Bucket is ideal for transporting materials such.as mulch, sand, gravel,
snow, and soil, allowing you to say goodbye to your old wheelbarrow.

Not only Is the Power Bucket the ideal too! for material handling, It
Is also powerful enough to handle property needs for landscape.
renovation, digging, excavating, backfilling, and grading.

With the Grapple option your Power Bucket transforms Into the.ultimate
tool, allowing you to securely transport debris, brush, branches, and
logs with ease,

The Power Bucket is hydraulically controlled from the driver's seat,
allowing for smooth, affortless operation. Connecting and disconnecting
to the tractor fs gasily accomplished in under a minute without tools or
heavy lifting,using the Venirac Mount System.

The Power Bucket will become ihe most versatile Ventrac attachment
you will own.

Weight with Grappie

top iccessories.:canierbe Ryd Front Valve Xit}
[ Hydraulic Font Dual Valve, xa rorastf:

Hydraulle Front Dual Valve, Kit For 2400

(UES BEAN

STANDARD FEATURES
«Hardened cutting edge
«Serrated side edge
sHydraulic cylinder guards
<Hydraulle controf of all functions (including optional grapple)

Optional Accessories
+Rear Mount with the 3-Point Htch & 3-N-1 Adapter
“Optional cutting teeth
*Optlonal grapple (HE482 onlyy

TRACTOR COMPATIBILITY KEY:



« Anti-Scalp Rollers

* Tougher Spindles

* Larger Discharge Opening

* Ultra Smooth Shell

* Stripe Roller



MS600 M8720
{Stee eo wt 39.55110 Ee S055Hd 90:55142: 3055114 3+ |

Discharge jype Side Side Side, 6° Offset Rear

Timatrot i 3-6 Oihichés 520m) - Patches (183 0m), « «= Tastnches (183% ‘Teinches (1836m). |
Number ollbiades/type 3x21 Hlgh-ift 3.x 25 High-litt 3x25 High-tift 3x25 Low-lit

(Cutty Height Range: 24:5 Inches (25-127 mm): hes (25-127'm ~_ 4-Sinches (25-12 4-5 inches (25-12? ain). |
Cutting Height Increments Posittons 1-3 (1/8") (3 mm}

Positions 4-18 (1/4") (6 mm)
Positions 1-3 (1/8") (3 mm)

Positlons 4-18 (1/4") (6 mm)
Positions 1-3 (1/8"} (8 mm)

Positions 4-18 (1/4") (6 mm)
Positions 4-3 (1/8") (3 mm)

Positions 4-18 1/4") (6 mm}

[DeckConsitudlion. ~-Alghestrength steal " High-strenigth steel, High-strenglti;stedle = ‘High-strengthstéat 4
Spindtes/Pulleys Field serviceable with Fleld serviceable with Field serviceable with Field serviceable with
i bottom grease fillings boitom grease fittings haltom grease fittings hottom grease fittings

fAntiSealp Rollers.” Front a S Front _ tO Ti ‘BFranh ce |

OPTIONAL ACCESSORIES

[Mathie 70,8184 64;
Flat Free Wheel (2 Required) §3.0148 53.0148

flydrauile Flip Up Kit 70e214 70.8214,

DIMENSIONS

i 62,578 icles (169 om): 66.4/8'inches (168.07) 66 Wetnches Gb. SO g/Olnchestigeem|” |
74 5/8 Inches (190 cm) 86 1/2 inches (220 em) 86 1/2 Inches (220 cm) 72 7/8 inches (185 cm)

: 1644 inches 46 om). - 181/4'inchas 46 om)" _.18:1/4 Inches (48 en): E
490 Ibs (222 kg) 550 Ibs (249 kg) 560 ths (249 kg)

+! ._.660.4bs (299 Ko) “720.1bs:(327 kg} "720 tbs (827 kg} ;
tani ; 87 x 65.5 x 25.5 Inches 60.5 x 77.75 x 25.5 inches 60.5 x 77.75 x 25.5 Inches 60.5 x 77.75 x 25.5 inchesShipping Dien {uw (274 x35x 12 67) (274x35x 12 6m)(26x30x 120m) - (27.4 x35 x 12 cm}

[-Alfspedhiiaigne subject change witodt notee cr opfgalion = ans

HYDRAULIC FLI
The Hydral
your mower deck up from the seat!

P-UP KIT
lic Flip-Up kit makes deck clean-up quick and elforiless. Using the SDLA controls, you can tip



FEATURES
5” deap deck shell Increases airflow & performance, and made from high strength steel tor
exceptional abrasion and impact resistance. Check out these other game changing features:

BOTTOM VIEW

8.!mproved Carrler Frame
Strengthened carrier frame arms for Increased durability

9. Rubber Discharge Chute
Easy on landscape, will not dent like steel**

10. Improved Casters
Tapered roller bearings and larger dlameter pivot bolt
provide smoother operation and longer life

11. Tool-Free Balt Tensioner
Cur NEW tool-fres belt tensioner makes
maintenance quick and easy

12. Hydraulic Flip-Up
Optional Hydraulic Flip-Up makes deck clean up
quick and effortless (Manual Flip-Up standard)

18.Heavier Roller Mounts
Reinforced rear roller mounts to help
carry the load for the long haul

14. Ventrac Mount System
Allows for quick connection of the-mower
deck with no tools or heavy lifting

15.One Lever Height Adjustment
Broad range of height settings from 1"~5" in 1/4" increments

1.Anti-Scalp Rollers
Anti-scalp rolters help protect the turf

2. Ultra Smooth Deck Shell
Cleaner, smoother deck shell, helps prevent grass buildup

3. Tougher Spindles
Ventrac's best spindle yet featuring 6 balt mount, 5/8"
setaining bolt, and double row angular contact bearings

4, Stripe Roller
Smoother ride, increased bearing life, and boider
More pronounced stripes

5.Larger Discharge Opening
Large discharge opening ‘improves airflow and cut quality

6. Offset Trim Wheel
Improved quality of ut and belter line of sight trimming

7.Low Profile Bearing Caps
Reach under bushes and pine trees without worry of losing the caps

TOP VIEW

**MU720 does not have a discharge chute
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* Perfect For Snow And Site Cleanup * Clears Down To Pavement.

¢ Hydraulic Angle Control * Sized For Sidewalks

* Optional Variable Speed/Direction Rotation



| Model” =
39,55401Stock Cod:

[Rotation Dhécllon ~ ‘ForwardMaverse (with optional actuator) |
“Cornerless" Frame Bath Sides

[Gatige: Witels/Dlameter ~~“ Radiistables 9 inches (23cm) |
Nylon Water Dlameler 24 61 cm}

{Bron RFI (@ EngineRPM Tem @'3500 EngineRPM |
“Reguires Optional Electrical Actuator

Optional’Acessories :
Bectric Actuator** 70.8211

42V Switcl/Plug Kit-4500 Tractor: e 70.4104», |
TM Requires 12V Switef/Plug Kit

58 inches (147 em)

Working 52 Inches
Tangled wi 48 inches-<? =, |

Broom Diameter 24 inches (Wafers}

[Height "325 inches O2.5cn)? - |
Weight 500 Ibs (227 ka)

[alspeciticatias subject to change without notice or obtetlon ve ]

The KJ520 Power Broom is optimized to handle a wide variety
__ Of snow on sidewalks. With a higher tip speed and increased

hydraulic capacity, this broom can clear snow where other brooms
struggle.

This broom can be hydraulically angled 30° left and right and lifted
up or down all with the $.D.L.A. Control,

An optional electric actuator allows the operator to adjust the speed
and direction of the broom rotation, maximizing effectiveness and
allowing the operator to reverse broom rotation, all from the seat of
the tractor.

STANDARD FEATURES
°52" working width

+48” Angled working width

“Center plvot with 30 degree angle left and right

+24" Broom diameter

°45% more hydraulic power than HB580

“Faster broom tip speed than HB580

*Dual jack stands for easier connection

*Top-mountéd hydraulic motor for tighter working areas
Easily replaceable wafer bristles

} trmac
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Quote #: 62765-1002
Contract #: 031121-TTC

Pricing Quote
Date Quoted: August 18, 2022

Quote Expires: September 17, 2022

Prepared For: Prepared By:

Ryan McNamara Turf Pradugts LLC
Waterford Recreation and Park Brian Pope.
45 Rope'Ferry Road 187 Moody Roadpererty Enfield, CT 06082
Waterford, CT 06386. Phone: 860-395-8938

Thank you for the opportunity to quote the follawing Ventrac product(s) for your review. | have added the items that we feel would best
setve your needs. Please feel free to confact me with any questions.

ary Model # Description Sourcewell Total
| 4520Z (39.51215) Ventrac Tractor: KN, 45202 Kubota WG972-GL 26,325.20 26,825,20

included Standard: Weight Transfer, SDLA Hand Controls,
4 Rear Weights, Front Fenders, Foot Pegs *

{ 70.4160-99 Accessory: Kit, 3 Point Hitch 4520 2,134.00 2,134.00

4 70.4461 Accessory: 12V FRONT . 330.00 330.00
. Kil, 12V Front 4520

4 70.4067 Accessory: DUAL WHEEL KIT 1,364.00 1,364.00
Kit, Duals Field Trax

4 KV552 (39.5271) Attachment: V-BLADE 2,807.20 2,807.20
KV, KV552 V-blade

1 [KW452 (70.2014) Accessory: CAB 7,229.20 7,229.20
Gab, KW462 for 4500/4520 *

1 '70.2006-4 Accessory: Kit, Mirror 132.00 132.00
1 70.8162 Accessory: Kit, Cab Hazard Lights 435.60 435,60

1 70,8164 Accessary: Kit, Cab Strobe Light 330.00 330,00

1 70,8148 Accessory: Kit, Cab Windshield Washer 215.60 215.60

41 70,2006-6 Accessory: Kil, Defrost Fan 233,20 233.20
41 70,2014-54 "Accessory: Kit, W462 Heatr Install 4500/4520 Y&Z 308,00 308.00

1 | HE482 (39.55214) Attachment: POWER BUCKETS 2,178.00 2,178.00
HE, HE482 Power Bucket

4 70,4164 Accessory: DUAL FRONT HYD ‘AUX §23,60 $23.60
Kit, Dual Front Hyd Aux 4520

41 HE100 (70.8123) Accessory: KIT, POWER BUCKET GRAPPLE 4,029.60 1,029.60
Kit, Power Bucket Grapple 48"

1 70.8424 Accessory: POWER BUCKET TEETH KIT 168,40 158.40
Kit, Power Bucket Teeth

1 MS720 (39.55114) Attachment: MOWERS - FINISH 4,474.80 4,474.80
MS, MS720 Mower SD

1 70.8214 Accessory: Kit, Hydraulic Flip Up MS/MT/MU 466.40 466.40

1 |KJ520 (39.5540) Attachment: BROOM §,258.00 6,258.00
. KJ, KJ520 Broom

1 70.8241 Accessory: Kit, 12V Actuator KJ , 347.60 347.60



tpc

Subtotal 56,280.40

CHARGES

Olher Charge: Cab Install +850.00

Setup Charges (3%) +1,688.41

TOTAL USD$ 58,818.81

turf products trou
SINCE 1970
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Sourcewell a:
Solicitation Number: RFP #031121

CONTRACT

This Contract is between Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN
56479 (Sourcewell) and The Toro Company, 8111 Lyndale Avenue South, Bloomington, MN
55420 (Vendor).

Sourcewell is a State of Minnesota local government agency and service cooperative created
under the laws of the State of Minnesota (Minnesota Statutes Section 123A.21) that offers
cooperative procurement solutions to government entities. Participation is open to federal,
state/province, and municipal governmental entities, higher education, K-12 education,
nonprofit, tribal government, and other public entities located in the United States and Canada.
Sourcewell issued a public solicitation for Grounds Maintenance Equipment, Attachments, and
Accessories with Related Services from which Vendor was awarded a contract.

Vendor desires to contract with Sourcewell to provide equipment, products, or services to
Sourcewell and the entities that access Sourcewell’s cooperative purchasing contracts
(Participating Entities).

1. TERM OF CONTRACT

A. EFFECTIVE DATE. This Contract is effective upon the date of the final signature below.

B. EXPIRATION DATE AND EXTENSION. This Contract expires April 30, 2025, unless it is

cancelled sooner pursuant to Article. 22. This Contract may be extended up to one additional
one-year period upon request of Sourcewell and with written agreement by Vendor.

C. SURVIVAL OF TERMS. Articles 11 through 14 survive the expiration or cancellation of this
Contract.

2. EQUIPMENT, PRODUCTS, OR SERVICES

A. EQUIPMENT, PRODUCTS, OR SERVICES. Vendor will provide the Equipment, Products, or

Services as stated in its Proposal submitted under the Solicitation Number listed above.
Vendor’s Equipment, Products, or Services Proposal (Proposal} is attached and incorporated
into this Contract.
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All Equipment and Products provided under this Contract must be new/current model. Vendor
may offer close-out or refurbished Equipment or Products if they are clearly indicated in
Vendor's product and pricing list. Unless agreed to by the Participating Entities in advance,
Equipment or Products must be delivered as operational to the Participating Entity’s site.

This Contract offers an indefinite quantity of sales, and while substantial volume is anticipated,
sales and sales volume are not guaranteed.

B. WARRANTY. Vendor warrants that all Equipment, Products, and Services furnished are free

from liens and encumbrances, and are free from defects in design, materials, and workmanship.
In addition, Vendor warrants the Equipment, Products, and Services are suitable for and will
perform in accordance with the ordinary use for which they are intended for the duration of
Vendor's written warranty for such item. Other than the warranties in this paragraph and
Vendor's express written warranty for its product, Vendor expressly disclaims all other
warranties, express or implied. Vendor agrees to work with its dealers and distributors to assist

the Participating Entity in reaching a resolution in any dispute over warranty terms with the
manufacturer. Any manufacturer’s warranty that is effective past the expiration of the
Vendor's warranty will be passed on to the Participating Entity.

Cc. DEALERS, DISTRIBUTORS, AND/OR RESELLERS. Upon Contract execution, Vendor will
make available to Sourcewell a means to validate or authenticate Vendor's authorized dealers,
distributors, and/or resellers relative to the Equipment, Products, and Services related to this
Contract. This list may be updated from time-to-time and is incorporated into this Contract by
reference. It is the Vendor's responsibility to ensure Sourcewell receives the most current
version of this list.

3. PRICING

All Equipment, Products, or Services under this Contract will be priced as stated in Vendor's
Proposal.

When providing pricing quotes to Participating Entities, all pricing quoted must reflect a
Participating Entity’s total cost of acquisition. This means that the quoted cost is for delivered
Equipment, Products, and Services that are operational for their intended purpose, and

includes all costs to the Participating Entity’s requested delivery location.

Regardless of the payment method chosen by the Participating Entity, the total cost associated
with any purchase option of the Equipment, Products, or Services must always be disclosed in
the pricing quote to the applicable Participating Entity at the time of purchase.

A. SHIPPING AND SHIPPING COSTS. All delivered Equipment and Products must be properly

packaged. Damaged Equipment and Products may be rejected. If the damage is not readily
apparent at the time of delivery, Vendor must permit the Equipment and Products to be

Rev. 10/2020 2



DocuSign Envelope ID: 1460F6EA-271E-443A-BF68-60B879F 5934F

031121-TTC

returned within a reasonable time at no cost to Sourcewell or its Participating Entities.
Participating Entities reserve the right to inspect the Equipment and Products at a reasonable
time after delivery where circumstances or conditions prevent effective inspection of the
Equipment and Products at the time of delivery.

Vendor must arrange for and pay for the return shipment on Equipment and Products that arrive
in a defective or inoperable condition. ,

Sourcewell may declare the Vendor in breach of this Contract if the Vendor intentionally
delivers substandard or inferior Equipment or Products. In the event of the delivery of
nonconforming Equipment and Products, the Participating Entity will notify the Vendor as soon
as possible and the Vendor will replace nonconforming Equipment and Products with
conforming Equipment and Products that are acceptable to the Participating Entity.

B. SALES TAX, Each Participating Entity is responsible for supplying the Vendor with valid tax-
exemption certification(s). When ordering, a Participating Entity must indicate if it is a tax-
exempt entity.

C. HOT LIST PRICING. At any time during this Contract, Vendor may offer a specific selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract.
When Vendor determines it will offer Hot List Pricing, it must be submitted electronically to
Sourcewell in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Sourcewell Price and Product Change Form as defined
in Article 4 below.

Hot List program and pricing may also be used to discount and liquidate close-out and
discontinued Equipment and Products as long as those close-out and discontinued items are

clearly identified as such. Current ordering process and administrative fees apply. Hot List
Pricing must be published and made available to all Participating Entities.

4. PRODUCT AND PRICING CHANGE REQUESTS

Vendor may request Equipment, Product, or Service changes, additions, or deletions at any
time. All requests must be made in writing by submitting a signed Sourcewell Price and Product
Change Request Form to the assigned Sourcewell Contract Administrator. This form is available
from the assigned Sourcewell Contract Administrator. At a minimum, the request must:

Identify the applicable Sourcewell contract number;
Clearly specify the requested change;
Provide sufficient detail to justify the requested change;
Individually list all Equipment, Products, or Services affected by the requested change,

along with the requested change (e.g., addition, deletion, price change); and
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e Include a complete restatement of pricing documentation in Microsoft Excel with the
effective date of the modified pricing, or product addition or deletion. The new pricing
restatement must include all Equipment, Products, and Services offered, even for those
items where pricing remains unchanged.

A fully executed Sourcewell Price and Product Request Form will become an amendment
to this Contract and be incorporated by reference.

5. PARTICIPATION, CONTRACT ACCESS, AND PARTICIPATING ENTITY REQUIREMENTS

A. PARTICIPATION. Sourcewell’s cooperative contracts are available and open to public and
nonprofit entities across the United States and Canada; such as federal, state/province,
municipal, K-12 and higher education, tribal government, and other public entities.

The benefits of this Contract should be available to all Participating Entities that can legally
access the Equipment, Products, or Services under this Contract. A Participating Entity’s
authority to access this Contract is determined through its cooperative purchasing, interlocal, -
or joint powers laws. Any entity accessing benefits of this Contract will be considered a Service
Member of Sourcewell during such time of access. Vendor understands that a Participating
Entity’s use of this Contract is at the Participating Entity’s sole convenience and Participating
Entities reserve the right to obtain like Equipment, Products, or Services from any other source.

Vendor is responsible for familiarizing its sales and service forces with Sourcewell contract use
eligibility requirements and documentation and will encourage potential participating entities
to join Sourcewell. Sourcewell reserves the right to add and remove Participating Entities to its
roster during the term of this Contract.

B. PUBLIC FACILITIES. Vendor's employees may be required to perform work at government-
owned facilities, including schools. Vendor’s employees and agents must conduct themselves in
a professional manner while on the premises, and in accordance with Participating Entity
policies and procedures, and all applicable laws.

6. PARTICIPATING ENTITY USE AND PURCHASING

A. ORDERS AND PAYMENT. To access the contracted Equipment, Prodicts, or Services under
this Contract, a Participating Entity must clearly indicate to Vendor that it intends to access this
Contract; however, order flow and procedure will be developed jointly between Sourcewell and
Vendor. Typically, a Participating Entity will issue an order directly to Vendor. Ifa Participating
Entity issues a purchase order, it may use its own forms, but the purchase order should clearly
note the applicable Sourcewell contract number. All Participating Entity orders under this
Contract must be issued prior to expiration of this Contract; however, Vendor performance,
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Participating Entity payment, and any applicable warranty periods or other Vendor or
Participating Entity obligations may extend beyond the term of this Contract.

Vendor's acceptable forms of payment are included in Attachment A. Participating Entities will
be solely responsible for payment and Sourcewell will have no liability for any unpaid invoice of
any Participating Entity.

B. ADDITIONAL TERMS AND CONDITIONS/PARTICIPATING ADDENDUM. Additional terms and
conditions to a purchase order, or other required transaction documentation, may be
negotiated between a Participating Entity and Vendor, such as job or industry-specific
requirements, legal requirements (e.g., affirmative action or immigration status requirements),
or specific local policy requirements. Some Participating Entitles may require the use of a
Participating Addendum; the terms of which will be worked out directly between the
Participating Entity and the Vendor. Any negotiated additional terms and conditions must
never be less favorable to the Participating Entity than what is contained in this Contract.

C. SPECIALIZED SERVICE REQUIREMENTS. In the event that the Participating Entity requires
service or specialized performance requirements (such as e-commerce specifications,
specialized delivery requirements, or other specifications and requirements) not addressed in
this Contract, the Participating Entity and the Vendor may enter into a separate, standalone
agreement, apart from this Contract. Sourcewell, including its agents and employees, will not
be made a party to a claim for breach of such agreement.

D. TERMINATION OF ORDERS. Participating Entities may terminate an order, in whole or

in part, immediately upon notice to Vendor in the event of any of the following events:

1. The Participating Entity fails to receive funding or appropriation from its governing body
at levels sufficient to pay for the goods to be purchased;
2. Federal, state, or provincial laws or regulations prohibit the purchase or change the
Participating Entity’s requirements; or
3. Vendor commits any material breach of this Contract or the additional terms agreed to
between the Vendor and a Participating Entity.

E. GOVERNING LAW AND VENUE. The governing law and venue for any action related to a
Participating Entity’s order will be determined by the Participating Entity making the purchase.

7. CUSTOMER SERVICE

A. PRIMARY ACCOUNT REPRESENTATIVE. Vendor will assign an Account Representative to
Sourcewell for this Contract and must provide prompt notice to Sourcewell if that person is
changed. The Account Representative will be responsible for:
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® Maintenance and management of this Contract;

« Timely response to all Sourcewell and Participating Entity inquiries; and
e Business reviews to Sourcewell and Participating Entities, if applicable.

B. BUSINESS REVIEWS. Vendor must perform a minimum of one business review with

Sourcewell per contract year. The business review will cover sales to Participating Entities,
pricing and contract terms, administrative fees, supply issues, customer issues, and any other

necessary information.

8. REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYMENT

A. CONTRACT SALES ACTIVITY REPORT. Each calendar quarter, Vendor must provide a contract

sales activity report (Report) to the Sourcewell Contract Administrator assigned to this
Contract. A Report must be provided regardless of the number or amount of sales during that

quarter (i.e., if there are no sales, Vendor must submit a report indicating no sales were made).

The Report must contain the following fields:

© Customer Name (e.g., City of Staples Highway Department);

« Customer Physical Street Address;

¢ Customer City;

« Customer State/Province;
¢ Customer Zip Code;

« Customer Contact Name;

¢ Customer Contact Email Address;
* Customer Contact Telephone Number;

¢ Sourcewell Assigned Entity/Participating Entity Number;
¢ Item Purchased Description;

¢ {tem Purchased Price;
¢ Sourcewell Administrative Fee Applied; and

© Date Purchase was invoiced/sale was recognized as revenue by Vendor.

B. ADMINISTRATIVE FEE. In consideration for the support and services provided by Sourcewell,

the Vendor will pay an administrative fee to Sourcewell on all Equipment, Products, and
Services provided to Participating Entities. The Administrative Fee must be included in, and not

added to, the pricing. Vendor may not charge Participating Entities more than the contracted
price to offset the Administrative Fee.

The Vendor will submit payment to Sourcewell for the percentage of administrative fee stated
in the Proposal multiplied by the total sales of all Equipment, Products, and Services purchased
by Participating Entities under this Contract during each calendar quarter, Payments should
note the Vendor’s name and Sourcewell-assigned contract number in the memo; and must be
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mailed to the address above “Attn: Accounts Receivable” or remitted electronically to
Sourcewell’s banking institution per Sourcewell’s Finance department instructions. Payments
must be received no later than 45 calendar days after the end of each calendar quarter.

Vendor agrees to cooperate with Sourcewell in auditing transactions under this Contract to
ensure that the administrative fee is paid on all items purchased under this Contract.

In the event the Vendor is delinquent in any undisputed administrative fees, Sourcewell
reserves the right to cancel this Contract and reject any proposal submitted by the Vendor in
any subsequent solicitation. In the event this Contract is cancelled by either party prior to the
Contract’s expiration date, the administrative fee payment will be due no more than 30 days
fram the cancellation date.

9. AUTHORIZED REPRESENTATIVE

Sourcewell’s Authorized Representative is its Chief Procurement Officer.

Vendor’s Authorized Representative is the person named in the Vendor's Proposal. If Vendor’s
Authorized Representative changes at any time during this Contract, Vendor must promptly
notify Sourcewell in writing.

10. AUDIT, ASSIGNMENT, AMENDMENTS, WAIVER, AND CONTRACT COMPLETE

A. AUDIT. Pursuant to Minnesota Statutes Section 16C.05, subdivision 5, the books, records,
documents, and accounting procedures and practices relevant to this Agreement are subject to
examination by Sourcewell or the Minnesota State Auditor for a minimum of six years from the
end of this Contract. This clause extends to Participating Entities as it relates to business
conducted by that Participating Entity under this Contract.

B. ASSIGNMENT. Neither the Vendor nor Sourcewell may assign or transfer any rights or
obligations under this Contract without the prior consent of the parties and a fully executed
assignment agreement. Such consent will not be unreasonably withheld.

C, AMENDMENTS. Any amendment to this Contract must be in writing and will not be effective
until it has been fully executed by the parties.

D. WAIVER. If either party fails to enforce any provision of this Contract, that failure does not
waive the provision or the right to enforce it.

E. CONTRACT COMPLETE. This Contract contains all negotiations and agreements between
Sourcewell and Vendor. No other understanding regarding this Contract, whether written or
oral, may be used to bind either party. For any conflict between the attached Proposal and the
terms set out in Articles 1-22, the terms of Articles 1-22 will govern.
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F, RELATIONSHIP OF THE PARTIES. The relationship of the parties is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their
respective businesses. This Contract does not create a partnership, joint venture, or any other
relationship such as master-servant, or principal-agent.

11. LIABILITY

Vendor must indemnify, save, and hold Sourcewell and its Participating Entities, including their
agents and employees, harmless from any claims or causes of action, including injury or death
to persons or property and attorneys’ fees, alleged to have been caused by some defect in the
Equipment, Products, or Services under this Contract to the extent the Equipment, Product, or
Service has been used according to its specifications and operating instructions.

12. GOVERNMENT DATA PRACTICES

Vendor and Sourcewell must comply with the Minnesota Government Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell
under this Contract and as it applies to all data created, collected, received, stored, used,
maintained, or disseminated by the Vendor under this Contract.

If the Vendor receives a request to release the data referred to in this article, the Vendor must
immediately notify Sourcewell and Sourcewell will assist with how the Vendor should respond
to the request.

13. INTELLECTUAL PROPERTY, PUBLICITY, MARKETING, AND ENDORSEMENT

A. INTELLECTUAL PROPERTY

1. Grant of License. During the term of this Contract:
a. Sourcewell grants to Vendor a royalty-free, worldwide, non-exclusive right and
license to use theTrademark(s) provided to Vendor by Sourcewell in advertising and
promotional materials for the purpose of marketing Sourcewell’s relationship with
Vendor.
b. Vendor grants to Sourcewell a royalty-free, worldwide, non-exclusive right and
license to use Vendor's Trademarks in advertising and promotional materials for the
purpose of marketing Vendor’s relationship with Sourcewell.

2. Limited Right of Sublicense. The right and license granted herein includes a limited right
of each party to grant sublicenses to its and their respective distributors, marketing
representatives, and agents (collectively “Permitted Sublicensees”) in advertising and
promotional materials for the purpose of marketing the Parties’ relationship to Participating
Entities. Any sublicense granted will be subject to the terms and conditions of this Article.
Each party will be responsible for any breach of this Article by any of their respective
sublicensees.
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3. Use; Quality Control.
a. Sourcewell must not alter Vendor’s Trademarks from the form provided by
Vendor and must comply with Vendor’s removal requests as to specific uses of its
trademarks or logos.
b. Vendor must not alter Sourcewell’s Trademarks from the form provided by
Sourcewell and must comply with Sourcewell’s removal requests as to specific uses
of its trademarks or logos.
c. Each party agrees to use, and to cause its Permitted Sublicensees to use, the
other party's Trademarks only in good faith and in a dignified manner consistent
with such party’s use of the Trademarks. Upon written notice to the breaching party,
the breaching party has 30 days of the date of the written notice to cure the breach
or the license will be terminated.

4. As applicable, Vendor agrees to indemnify and hold harmless Sourcewell and its
Participating Entities against any and all suits, claims, judgments, and costs instituted or
recovered against Sourcewell or Participating Entities by any person on account of the use
of any Equipment or Products by Sourcewell or its Participating Entities supplied by Vendor
in violation of applicable patent or copyright laws.
5. Termination. Upon the termination of this Contract for any reason, each party, including
Permitted Sublicensees, will have 30 days to remove all Trademarks from signage, websites,
and the like bearing the other party’s name or logo (excepting Sourcewell’s pre-printed
catalog of vendors which may be used until the next printing). Vendor must return all
marketing and promotional materials, including signage, provided by Sourcewell, or dispose
of it according to Sourcewell’s written directions.

B. PUBLICITY. Any publicity regarding the subject matter of this Contract must not be released
without prior written approval from the Authorized Representatives. Publicity includes notices,
informational pamphlets, press releases, research, reports, signs, and similar public notices
prepared by or for the Vendor individually or jointly with others, or any subcontractors, with
respect to the program, publications, or services provided resulting from this Contract.

Cc. MARKETING. Any direct advertising, marketing, or offers with Participating Entities must be
approved by Sourcewell. Materials should be sent to the Sourcewell Contract Administrator
assigned to this Contract.

D, ENDORSEMENT. The Vendor must not claim that Sourcewell endorses its Equipment,
Products, or Services.

14. GOVERNING LAW, JURISDICTION, AND VENUE

Minnesota law governs this Contract. Venue for all legal proceedings out of this Contract, or its
breach, must be in the appropriate state court in Todd County or federal court in Fergus Falls,
Minnesota.
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15. FORCE MAJEURE

Neither party to this Contract will be held responsible for delay or default caused by acts of God
or other conditions that are beyond that party’s reasonable control. A party defaulting under
this provision must provide the other party prompt written notice of the default.

16. SEVERABILITY

if any provision of this Contract is found to be illegal, unenforceable, or void then both
Sourcewell and Vendor will be relieved of all obligations arising under such provisions. If the
remainder of this Contract is capable of performance, it will not be affected by such declaration
or finding and must be fully performed.

17, PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE. During the term of this Contract, the parties will monitor performance and
address unresolved contract issues as follows:

1. Notification. The parties must promptly notify each other of any known dispute and
work in good faith to resolve such dispute within a reasonable period of time. If necessary,
Sourcewell and the Vendor will jointly develop a short briefing document that describes the
issue(s), relevant impact, and positions of both parties.
2. Escalation. \f parties are unable to resolve the issue in a timely manner, as specified
above, either Sourcewell or Vendor may escalate the resolution of the issue to a higher
level of management. A Party will have 30 calendar days to cure an outstanding issue.
3. Performance while Dispute is Pending. Notwithstanding the existence of a dispute, the
Vendor must continue without delay to carry out all of its responsibilities under the
Contract that are not affected by the dispute. If the Vendor fails to continue without delay
to perform its responsibilities under the Contract, in the accomplishment of all undisputed
work, any additional costs incurred by Sourcewell and/or its Participating Entities as a result
of such failure to proceed will be borne by the Vendor.

B. DEFAULT AND REMEDIES. Either of the following constitutes cause to declare this Contract,
or any Participating Entity order under this Contract, in default:

1. Nonperformance of contractual requirements, or
2. Amaterial breach of any term or condition of this Contract.

Written notice of default and a reasonable opportunity to cure must be issued by the party
claiming default. Time allowed for cure will not diminish or eliminate any liability for liquidated
or other damages. If the default remains after the opportunity for cure, the non-defaulting
party may:
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« Exercise any remedy provided by law or equity, or
* Terminate the Contract or any portion thereof, including any orders issued against the
Contract.

18. INSURANCE

A. REQUIREMENTS. At its own expense, Vendor must maintain insurance policy{ies) in effect at
all times during the performance of this Contract with insurance company(ies) licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following:

1. Workers’ Compensation and Employer’s Liability.
Workers’ Compensation: As required by any applicable law or regulation.
Employer's Liability Insurance: must be provided in amounts not less than listed below:

Minimum limits:
$500,000 each accident for bodily injury by accident
$500,000 policy limit for bodily injury by disease
$500,000 each employee for bodily injury by disease

2. Commercial General Liability Insurance. Vendor will maintain insurance covering its
operations, with coverage on an occurrence basis, and must be subject to terms no less
broad than the Insurance Services Office (“ISO”) Commercial General Liability Form
CG0001 (2001 or newer edition), or equivalent. At a minimum, coverage must include
liability arising from premises, operations, bodily injury and property damage,
independent contractors, products-completed operations including construction defect,
contractual liability, blanket contractual liability, and personal injury and advertising
injury. All required limits, terms and conditions of coverage must be maintained during
the term of this Contract.

Minimum Limits:

$1,000,000 each occurrence Bodily Injury and Property Damage
$1,000,000 Personal and Advertising Injury
$2,000,000 aggregate for Products-Completed operations
$2,000,000 general aggregate

3. Commercial Automobile Liability insurance. During the term of this Contract, Vendor
will maintain insurance covering all owned, hired, and non-owned automobiles in limits
of liability not less than indicated below. The coverage must be subject to terms no less
broad than ISO Business Auto Coverage Form CA 0001 (2010 edition or newer), or
equivalent.

Minimum Limits:

$1,000,000 each accident, combined single limit
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4, Umbrella Insurance. During the term of this Contract, Vendor will maintain umbrella
coverage over Workers’ Compensation, Commercial General Liability, and Commercial
Automobile.

Minimum Limits:

$2,000,000

Failure of Vendor to maintain the required insurance will constitute a material breach entitling
Sourcewell to immediately terminate this Contract for default.

B. CERTIFICATES OF INSURANCE. Prior to commencing under this Contract, Vendor must furnish

to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract. Prior to expiration of the policy(ies), renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the

Sourcewell Contract Administrator assigned to this Contract. The certificates must be signed by
a person authorized by the insurer(s) to bind coverage on their behalf,

Failure to request certificates of insurance by Sourcewell, or failure of Vendor to provide
certificates of insurance, in no way limits or relieves Vendor of its duties and responsibilities in
this Contract.

C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON-CONTRIBUTORY

INSURANCE CLAUSE. Vendor agrees to list Sourcewell and its Participating Entities, including

their officers, agents, and employees, as an additional insured under the Vendor’s commercial
general liability insurance policy with respect to liability arising out of activities, “operations,” or
“work” performed by or on behalf of Vendor, and products and completed operations of
Vendor. The policy provision(s) or endorsement(s) must further provide that coverage is
primary and not excess over or contributory with any other valid, applicable, and collectible

insurance or self-insurance in force for the additional insureds.

D. WAIVER OF SUBROGATION. Vendor waives and must require (by endorsement or

otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this Contract or other
insurance applicable to the Vendor or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the required or any other insurance
maintained by the Vendor or its subcontractors. Where permitted by law, Vendor must require
similar written express waivers of subrogation and insurance clauses from each of its
subcontractors.

E. UMBRELLA/EXCESS LIABILITY/SELF-INSURED RETENTION. The limits required by this
Contract can be met by either providing a primary policy or in combination with

umbrella/excess liability policy(ies), or self-insured retention.
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19, COMPLIANCE

A. LAWS AND REGULATIONS. All Equipment, Products, or Services provided under this

Contract must comply fully with applicable federal laws and regulations, and with the laws in
the states and provinces in which the Equipment, Products, or Services are sold.

B, LICENSES. Vendor must maintain a valid and current status on all required federal,
state/provincial, and local licenses, bonds, and permits required for the operation of the
business that the Vendor conducts with Sourcewell and Participating Entities.

20. BANKRUPTCY, DEBARMENT, OR SUSPENSION CERTIFICATION

Vendor certifies and warrants that it is not in bankruptcy or that it has previously disclosed in
writing certain information to Sourcewell related to bankruptcy actions. If at any time during
this Contract Vendor declares bankruptcy, Vendor must immediately notify Sourcewell in
writing.

Vendor certifies and warrants that neither it nor its principals are presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs
operated by the State of Minnesota; the United States federal government or the Canadian
government, as applicable; or any Participating Entity. Vendor certifies and warrants that
neither it nor its principals have been convicted of a criminal offense related to the subject
matter of this Contract. Vendor further warrants that it will provide immediate written notice
to Sourcewell if this certification changes at any time.

21, PROVISIONS FOR NON-UNITED STATES FEDERAL ENTITY PROCUREMENTS UNDER

UNITED STATES FEDERAL AWARDS OR OTHER AWARDS

Participating Entities that use United States federal grant or FEMA funds to purchase goods or

services from this Contract may be subject to additional requirements including the
procurement standards of the Uniform Administrative Requirements, Cost Principles and Audit
Requirements for Federal Awards, 2 C.F.R. § 200. Participating Entities may also require
additional requirements based on specific funding specifications. Within this Article, all
references to “federal” should be interpreted to mean the United States federal government.
The following list only applies when a Participating Entity accesses Vendor's Equipment,
Products, or Services with United States federal funds.

A, EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provided under 41 C.F.R. § 60, all

contracts that meet the definition of “federally assisted construction contract” in 41 C.F.R. § 60-
1.3 must include the equal opportunity clause provided under 41 C.F.R. §60-1.4(b), in
accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
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regulations at 41 C.F.R. § 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated
herein by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148}, When required by federal

program legislation, all prime construction contracts in excess of $2,000 awarded by non-
federal entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C. §
3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contractors must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that
each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-federal entity must report
all suspected or reported violations to the federal awarding agency. Vendor must be in
compliance with all applicable Davis-Bacon Act provisions.

C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.S.C. § 3701-3708). Where

applicable, all contracts awarded by the non-federal entity in excess of $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. §§ 3702 and 3704, as supplemented by Department of Labor regulations (29 C.F.R. § 5).
Under 40 U.S.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work in excess
of the standard work week is permissible provided that the worker is compensated at a rate of
not less than one and a half times the basic rate of pay for all hours worked in excess of 40
hours in the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction
work and provide that no laborer or mechanic must be required to work in surroundings or
under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordinarily available on the
open market, or contracts for transportation or transmission of intelligence. This provision is
hereby incorporated by reference into this Contract. Vendor certifies that during the term of an
award for all contracts by Sourcewell resulting from this procurement process, Vendor must
comply with applicable requirements as referenced above.
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D. RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT. If the federal award

meets the definition of “funding agreement” under 37 C.F.R. § 401.2(a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization
regarding the substitution of parties, assignment or performance of experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency. Vendor
certifies that during the term of an award for all contracts by Sourcewell resulting from this
procurement process, Vendor must comply with applicable requirements as referenced above.

E. CLEAN AIR ACT (42 U.S.C. § 7401-76710.) AND THE FEDERAL WATER POLLUTION CONTROL
ACT (33 U.S.C. § 1251-1387). Contracts and subgrants of amounts in excess of $150,000 require
the non-federal award to agree to comply with all applicable standards, orders or regulations
issued pursuant to the Clean Air Act (42 U.S.C. § 7401- 7671q) and the Federal Water Pollution
Control Act as amended (33 U.S.C. § 1251- 1387). Violations must be reported to the Federal
awarding agency and the Regional Office of the Environmental Protection Agency (EPA). Vendor
certifies that during the term of this Contract will comply with applicable requirements as
referenced above.

F. DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689). A contract award
(see 2 C.F.R. § 180.220) must not be made to parties listed on the government wide exclusions
in the System for Award Management (SAM), in accordance with the OMB guidelines at 2 C.F.R.
§180 that implement Executive Orders 12549 (3 C.F.R. § 1986 Comp., p. 189) and 12689 (3
C.F.R. § 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names
of parties debarred, suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executive Order 12549. Vendor
certifies that neither it nor its principals are presently debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation by any federal
department or agency.

G. BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.S.C. § 1352). Vendors must file
any required certifications. Vendors must not have used federal appropriated funds to pay any
person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or an employee of a member
of Congress in connection with obtaining any federal contract, grant, or any other award
covered by 31 U.S.C. § 1352. Vendors must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such disclosures are forwarded
from tier to tier up to the non-federal award. Vendors must file all certifications and disclosures
required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31 U.S.C. §
1352).
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H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Vendor must comply with

the record retention requirements detailed in 2 C.F.R. § 200.333. The Vendor further certifies
that it will retain all records as required by 2 C.F.R. § 200.333 for a period of 3 years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial

reports, as applicable, and all other pending matters are closed.

|, ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable, Vendor

must comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy
and Conservation Act.

J. BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Vendor must comply

with all applicable provisions of the Buy American Act. Purchases made in accordance with the
Buy American Act must follow the applicable procurement rules calling for free and open

competition.

K. ACCESS TO RECORDS (2 C.F.R. § 200.336). Vendor agrees that duly authorized

representatives of a federal agency must have access to any books, documents, papers and
records of Vendor that are directly pertinent to Vendor’s discharge of its obligations under this
Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The right
also includes timely and reasonable access to Vendor's personnel for the purpose of interview
and discussion relating to such documents.

L. PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322}. A non-federal entity that is

a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation
and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guidelines of the Environmental Protection Agency {EPA) at 40 C.F.R. § 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials
identified in the EPA guidelines.

22, CANCELLATION

Sourcewell or Vendor may cancel this Contract at any time, with or without cause, upon 60
days’ written notice to the other party. However, Sourcewell may cancel this Contract
immediately upon discovery of a material defect in any certification made in Vendor’s Proposal.
Cancellation of this Contract does not relieve either party of financial, product, or service
obligations incurred or accrued prior to cancellation.
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Sourcewell The Toro Company

DocuSigned by: ‘DocuSigned by:

Jeruny Scart, brad. Hamilton.
By: COFD2A 139006489... By: 4B4574B 18 1E54C4..,

Jeremy Schwartz Brad Hamilton
Title: Chief Procurement Officer Title: Group VP

4/28/2021 | 12:24 PM CDT :Date: Date: 4/29/2021 | 4:07 pm cDT

Approved:

DocuSigned by:

Chad Coote
. TE42B8F817AG4CC...By:

Chad Coauette
Title: Executive Director/CEO

4/29/2021 | 4:31 PM CDT
Date:
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RFP 031121 - Grounds Maintenance Equipment, Attachments, and
Accessories with Related Services

Vendor Details

Company Name: The Toro Company

Does your company conduct
business under any other name? If Toro
yes, please state:

8111 Lyndale Avenue South
Address:

Bloomington, MN 55420

Contact: don Stodola
Email: jon.stodola@toro.com
Phone: 612-597-3224

Fax: 612-597-3224

HST#: 41-0580470

Submission Details

Created On: Tuesday January 26, 2021 08:26:53

Submitted On: Wednesday March 10, 2021 16:49:38

Submitted By: Jon Stadola

Email: jon.stodola@tore.com
Transaction #: a9949e16-696c-4bd0-8278-110375b1ebb6

Submitters 1P Address: 76.113.144,182

Bid Number: RFP 031121 Vendor Name: The Toro Company
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Specifications

Table 1: Proposer Identity & Authorized Representatives

General Instructions (applies to all Tables) Sourcewell prefers a brief but thorough response to each question. Please do not merely
attach additional documents to your response without also providing a substantive response. Do not leave answers blank; mark "NA" if
the question does not apply to you (preferably with an explanation).

4 Proposer Legal Name (and ‘The Tora Company *
applicable d/b/a, if any):

2 Proposer: Address: 8141 Lyndale Avenue ‘South : : : *
Bloomington, “MN ::55420 :

3 Proposer website address: jwww.toro.com *
Proposer’s Authorized Brad . Hamilton, “Group VP. , :
Representative (name, ‘title, 8111 Lyndale Avenue. South
address,’ email address °& phone) :-::|/Bloomingtan,: MN 55420
(The -representative ‘must-have 952-887-8815 : ‘ : .
authority to ‘sign: ‘the :"Proposer's. Brad.Hamilton@toro.com : Ayes *
Assurance. of Compliance’. on
behalf ‘of ‘the :Proposer.-and,:in the
event.of award, ‘will be “expected
to execute the resulting contract):

5 Proposer’ primary contact for this |Jon Stodola, Government Contracts Manager
proposal (name, title, address, 8111 Lyndale Avenue South
email address & phone): Bloomington, MN 55420 *

612-597-3224
Jon.Stodola@toro.com

6 Proposer’s ‘other contacts ‘for ‘this: |N/A
proposal,: if-any (name, ‘title,
address, -email:address.:& phone):

Table 2: Company Information and Financial Strength

Bid Number: RFP 031121 Vendor Name: The Toro Company
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7 Provide a brief history of your company,
including your company's core values,
business philosophy, and industry longevity
related to the requested equipment, products
or services.

The Toro Company is proud of its legacy of quality and innovation. Founded in
1814 to build tractor engines for The Bull Tractor Company, the company survived
the tumultuous years of World War | by building steam steering engines for
merchant ships to support the war effort. In 1920, Toro entered the turf industry
}when it mounted five reel mowers fo the front of a Toro tractor to cut the fairways
at The Minikahda Club in Minneapolis.

We take pride in our responsibility to employees, customers, shareholders and the
environment, Since 1914, we have cultivated our reputation around trusted
telationships and constant innovation fo help anticipate the future needs of our
customers. At the same time, we are building on a tradition of excellence around a
number of strong brands to help customers care for golf courses, professional
contractors, underground construction professionals, groundskeepers, agricultural
growers, rental companies, government and educational institutions, and
homeowners ~ in addition to many leading sports venues and historic sites,

Over the years, we have strengthened our position as a leading worldwide provider
of turf and landscape maintenance equipment, and precision irrigation solutions due
in large part to a strong network of distributors, dealers and retailers in more than
125 countries around the world.

The Tora Company's Commercial Division employs 14 Regional and District Sales
Managers that call directly on customers and: Distributors. These resources are
located In Arizona, California, Connecticut, Florida, Massachusetts, Montana,
Minnesota, Ohio, Virginia, and Ontario Canada.

Most customer activity for the Commercial Division products will be with our
distributor's sales force of approximately 200 Outside Sales representatives. The
fesources are located in every state except Alaska. We also have a network of
hundreds of Landscape Contractor and Siteworks Systems dealers throughout the
US and Canada.

All of Toro's Commercial products are shipped fram our warehouse in Tomah,
Wisconsin to distribution. Distributors’ facilities range in size depending on the
services offered at the facility such as sales, service, parts, etc. Toro’s Commercial
Channel of distributors have over 100 offices nationally ranging in size from 10,000
square feet fo 150,000 square feet,

Our Purpose: To help our customers enrich the beauty, productivity, and sustainability
of the land.

Our Vision: To be the most trusted leader in solutions for outdoor equipment. Every
day. Everywhere.

Our Mission: To deliver superior innovation and to deliver superior customer care.

For more information, visit www.toro.com.

What are.-your.:company's experiations in the
event ‘of an: award? ‘i

Our-expectation. is. that customers will use. the. Sourcewell 'value-hased’ contract. to.
purchase: Toro and related equipment, ‘in: order. to achieve ‘their. goals ‘of creating
and. maintaining outstanding: grounds ‘and ‘landscapes.

»|We- also: expect our dedicated :distributor/dealer.. network: to. support .Sourcewell
members:with ‘superior: clistomer: service: that aligns :with ‘our.:corporate ‘missian.In
doing 'so, we ‘expect to develop new relationships with ‘Sourcewell members ‘and
incrementally: grow. our ‘sales “of: Toro. and ‘related equipment.to government: and
education customers.

Demonstrate your financial strength and
stability with meaningful data. This could
include such items as financial statements,
SEC filings, credit and bond ratings, letters
of credit, and detailed reference letters.
Upload supporting documents {as applicable)
in the document upload section of your
tesponse.

Bid Number: RFP 031121

The Toro Company continues to strengthen our position as a leading worldwide
provider of innovative solutions for the outdoor environment, including turf, snow,
irrigation, and ground-engaging equipment.

Through a strong network of professional distributors, dealers, and retailers in more
than 125 countries, we proudly offer a wide range of products across a family of
global brands to help golf courses, professional contractors, agricultural growers,
rental companies, government and education institutions, and homeowners achieve
their goals.

For fiscal year 2020, The Toro Company achieved nearly $3.4 billion in net sales (a
7.7% increase over fiscal year 2019), and $327.7 million in net earnings. See the
attached (The Toro Company_Fourth-Quarter and Full-Year Fiscal 2020 Results) for
more details.

In addition, attached is a summary of Toro’s financial condition according to Dunn &
Bradstreet (Attachment: BnBi THE TORO COMPANY Feb 19 2021 (G02).pdf)

Vendor Name: The Toro Company
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10 What-is: your US market ‘share. for the
solutions. that. you: are /proposing?.

Toro-is: not: able to, divulge. that: information.

1 What is your Canadian market share for the
solutions that you are proposing?

Toro is not able to divulge that information.

12 Has. your. business ‘ever petitioned. for
bankruptcy ‘protection?..If so, :explain in -detail,

No.

13 How is your organization best described: is
i€ a manufacturer, a distributor/dealer/reselter,
or a service provider? Answer whichever
question (either a) or b) just below) best
applies to your organization.
a) If your company is best described as
a distributor/dealer/reselter (or similar entity),
provide your written authorization to act as a
distributor/dealer/reseller for the manufacturer
of the products proposed in this RFP. [f
applicable, is your dealer network
independent or company owned?
by) if your company is best described as
a manufacturer or service provider, describe
your relationship with your sales and service
force and with your dealer network in
delivering the products and services
proposed in this RFP. Are these individuals
your empioyees, or the employees of a third
parly?

The Taro Company would best be described as a manufacture.

As such, Toro utilizes our channel partners (distributors/dealers) to provide service
and support to our end-user customers.

For our Commercial Division, which makes up approximately 90% of our
Government Contracts business, we have 26 distributors throughout the United
States and Canada with many satellite offices to meet your needs. They have
protected territories which allows them to make significant investments in their
facilities and people fo support the equipment and services they provide. Our
‘distributors and dealers handle the sales, order processing, fulfillment, billing, and ail
service work associated with Toro products.

BOSS Snowplow provides sales and service support through 228 Distributors in the
United States and Canada. Within a Distributor protected sales territory they also
set up a network of Dealers to quickly and effectively service the customer. Our
Distributors and Dealers handle all aspects of the customer experience including
sales, ordering, registration, installation, service, and warranty. The attached list of
228 Distributors will provide information on their location, contact, and which BOSS
Products they are qualified to support, The BOSS Technical Service and Customer
Service Departments provide factory support and training to all Distributors and
Dealers and we pride ourselves on providing World-Class service to aif levels of
customer. Feedback from or Customers and Dealers allows BOSS to continuously
improve our product. We communicate these improvements through Service Bulletins,
Training Videos, Technical Manuals, and Web-based training.

Similar to BOSS, Toro's LCE, SWS, and RESCOM Irrigation divisions provide
service and support through a combined network of more than 5,500
dealers/distributors, throughout the United States and Canada.

For a complete list of Distributors and Dealers, please reference the attached file
(Toro Distributor Dealer List 2021),

145 lf:applicable, ‘provide ‘a: detailed ‘explanation
ouilining ‘the ‘licenses. and certifications that
are ‘bath: required ‘to be ‘held, and’ actually *
held, by: your: organization (Including ‘third
patties ‘and: subcontractors.‘that you use) ‘in
pursuit of ‘the ‘business contemplated . by ‘this
RFP.

‘Toro, products are: designed: and: built to ‘comply with all: applicable: voluntary ‘safety
and: environmental: standards, including ISO: standards, ‘CE “standards, ‘and ‘exhaust:
and evaporative standards set by the US “Environmental Protection Agency :(EPA),
Califomia ‘Air Resources Board (GARB), and: the. European Union. Tora ‘products. are
also. tested .and certified by. outside. laboratorles to ‘comply with EMC. (electro-
magnetic ‘campatibility) Tegutatory arrangements,

The.:Toro. Company. halds:'a ‘Dealer: License (wholesaler) from: the ‘State ‘of
Minnesota,:.a ‘Business License from: the’ State.of Washington, a manufacturer:

“license from :the: Arizona. Department ‘of Transportation, anda license as ‘a: ;
Recreational: Product Manufacturer: from: the ‘Louisiana Motor. Vehicle: Commission. :{n:
addition, “The. Toro: Company: is authorized: to.‘conduct’ business. in: the: following
states, ‘as Well.'as being incorporate in, Delaware: California, Colorado, Florida,
Indiana, lowa, Kentucky; Louisiana, ‘Michigan, Minnesota, Mississippi, Nebraska,
Pennsylvania, Rhode: ‘sland, ‘Tennessee, Texas, and Wisconsin:

Toro distributors and: dealers also have the: proper: licenses and fegistrations . to
conduct business. in the. States/provinces ‘In which they ‘operate.

invan- effort to ‘achieve our. vision of becoming . the. most: trusted leader: in’ solutions.
for outdoor: equipment, Toro. requires each of :our. direct employee and: distributor.
salespeople. to. complete. an. extensive ‘and ongoing ‘training program called TSPC
(Toro: Sales. Professional: Certification): that focuses.:on. ethical ‘selling practices and
professional. sales. management, We “are unique. in ‘our: industry In requiring ‘this
certification. ‘of :professional standard.

15 Provide all "Suspension or Debarment”
information that has applied to your
organization during the past ten years.

Toro has not been under any suspension or disbarment within the past ten years.

Bid Number: RFP 031121

Table 3: Industry Recognition & Marketplace Success
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16 Describe any relevant industry awards or a) Heavy Equipment Guide, Top Product in 2020: The Toro e-Dingo
recognition that your company has received [Small machines that rental houses and contractors want for versatile use both
in the past five years indoors and outdoors and in areas with noise and emissions reduction needs are

the perfect proving ground for electric equipment. Toro's first electric Dingo, the
Wheeled e-Dingo 500, is a small machine delivering environmentally friendly
performance both indoors and outdoors, and we look forward to seeing more
electric compact equipment like it in the coming years.

b) Innovative Iron Awards, 2020 — The Toro e-Dingo
Selected as a "game-changer” for its zero emissions and lithium-ion battery.

c} Rental Equipment Register (RER) — The Toro e-Dingo received the following
Innovative Product Awards: Winner in the Earthmoving category, and Silver winner in
Overall.

d) Rental Magazine 2020 Editor's Choice Award - The Toro e-Dingo.
The Rental 2020 Editor's Choice Awards represent the equipment rental industry's
best products gaining interest from end-users and rental professionals alike.
Rental's ediforial staff chose products based on several factors including innovation,
utility for the rental market, and audience engagement online at
ForConstructionPros.com/Rental

e) Innovative Iron Awards, 2019 - The Toro TRX Trencher
Selected one of the most innovative products in the equipment classes include all
compact equipment, including skid steers, mini excavators, backhoes, telehandiers,
tractors, aerial lifts, UTVs, and components like engines, hydraulics, and software.

f} Green Industry Pros, Editor's Choice Award, 2019 — The Toro TRX Trencher
Chosen for Innovation, Dependability, Audience engagement online at
GreenindustryPros.com, and from end-users and landscape professionals alike.

g) Heavy Equipment Guide, Top Product in 2020: The Toro Dingo TXL 2000 ‘
As the industry’s biggest ride-on utility loader, Toro’s Dingo TXL 2000 fits into a
smaller class of equipment but has the capability of small skid steers or compact
track loaders.

h) The Toro Company received the AE50 award for our innovative engineering of
the NEW Toro Outcross in Feb. 2019. Awards are presented at ASABE's annual
Agricultural Equipment Technolagy Conference (AETC). The award-winning products
are also highlighted in a special issue of ASABE’s Resource magazine and given
by the American Society of Ag and Biological Engineers.

i} The Toro Company is the leading “smart” irrigation products manufacturer, having
feceiving multiple accolades and awards from the Irrigation Association®, EPA, and
others, for their innovative and water-efficient products. Some examples of unique
Toro irrigation products include PrecisionTM Series Spray Nozzles with patented
oscillating stream technology that delivers water savings of up to 36 percent when
compared to competitive fixed spray nozzles; the T5 RapidSet® %” gear-driven
rotor and its patent-pending tool-free arc adjustment feature; the cutting-edge
EVOLUTION® Series inigation controller and its multiple wireless add-on devices
that enable performance advances, such as web connectivity, soil moisture sensing,
and autamatic weather-based schedule adjustments; and a full line of drip irrigation
products, such as DL2000TM dripline and its patented ROOTGUARD® technology
that allows it to be buried below ground to virtually eliminate the water waste seen
through evaporation and runoff.

jj) The Toro GrandStand MULTI FORCE was a new product award winner in the
May/June 2016 issue of Landscape and [rrigation’s “Twenty for 2016 New Product
Awards”, The award recognizes the GrandStand MUTLI FORCE as one of the
‘Standout new products ta hit the market in 2076, based on innovation and
application within the market. Endure

k) The Toro Company received the Gold Medal for Innovation, awarded ta the Toro
Reeimaster 5010-H at demopark+demogolf 2015.

17 What percentage ‘of: your’sales are. to ‘the As Weare ‘a. publicly-traded Company, Toro considers ‘information ‘about ‘our
governmental ‘sector. in the ‘past three ‘years ~ | customers. confidential, However, -below- {sa representation of The ‘Toro: Company

revenue for. fiscal year 2020 by ‘market, segment ‘and. geographic ‘location.

Net Sales ::By Segment: Professional: 75%./: Residential 24% / Other 1%
Net ‘Sales By: Product: Equipment. 88% ‘7: Irrigation: 12%

y Net ‘Sales By Geographical :Location: ‘US::80% :/ ‘International :20%.

18 What percentage of your sales are to the As we are a publicly-lraded Company, Toro considers information about our *
education sector in the past three years customers confidential.
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19 List :any ‘state, ‘provincial, : or cooperative =a): NASPO -ValuePoint: Contracts °-AK, “HI, KS, :KY¥,:ME,: MO, -NE.NM,:RI, “SDA,
purchasing : ‘contracts ‘that you: hold.’ What: is °° |W. :
the.‘annual ‘sales ‘volume: for:each of these: b).-Toro::held :State Contracts '="AR,/DE, ‘NY, OH
contracts “over :the :past :three. years?.. ¢) ‘Toro: Distributor: held. State Contracts. =CA,.GA, IA, “IL, LA, .MA, MD," MN,:MS,

Be : NC)OK;°OR, PA; SG.TN,-UT) WA
d): Cooperative: Contracts.“ OMNIA ‘Partners, ‘Kinetic GPO

As ‘we ‘are. a. publicly-traded ‘company, the detailed. sales. information. you are
= |requesting :is. considered: confidential,

20 List any GSA contracts or Standing Offers a} GSA Contract : GS-06F-0012R — Schedule 51v - Kansas City
and Supply Arrangements (SOSA) that you |b) GSA Contract ; GS-07F-5432R — Schedule 78 — Philadelphia
hold. What is the annual sales volume for
each of these contracts over the past three |As we are a publicly-traded company, the detailed sales information you are
years? fequesting is considered confidential.

Table 4: References/Testimonials

Line Item 24. Supply reference information fram three customers who are eligible to be Sourcewell participating entities.
Entity Nami Contact Name _|Phone Numbe
Ramsey County Parks - Goodrich Golf
Course :

Charlie Miller, Superintendent 651-784-2500

City..of:. Minneapolis: Parks and Recreation
Department g

Dale Walker, Fleet Manager’ 612-313-7772:

City of Lakeville Parks Mark Kruse, Supervisor 952-985-2720

Table 5: Top Five Government or Education Customers

Line Item 22. Provide a list of your top five government, education, or non-profit customers (entity name is optional),
including entity type, the state or province the entity is located in, scope of the project(s), size of transaction(s), and dollar
volumes from the past three years.

Confidential Government Calffornia - CA Golf, Turf & Landscape
Equipment & Irrigation

Various mix of mowers,
vehicles, specialty
equipment, and irrigation
components valuing $500-
$600K

$5M - $6M

Confidential Government California-.CA Golf; Turf & Landscape
Equipment & ‘Irrigation

Various mix of. mowers,
“A vehicles, ‘specialty ae
-lequipment,and irrigation

components : valuing $300-
$600K y

$3M-$4M

Confidential Govemment Nevada - NV Golf, Turf & Landscape Equipment Various mix of mowers,
vehicles, specialty
equipment valuing $350-
$850K

$2.5M-$3M

Confidential Goverment Wisconsin --Wi Golf, Turf & Landscape Equipment Various ‘mix ‘of :mowers,
vehicles, ‘specialty
equipment valuing $250-
$400K

$2.5M-$3M.

Confidential Government Colorado - CO Golf, Turf & Landscape Equipment Various mix of mowers,
vehicles, specialty
equipment valuing $450K-
$1M

$1M-$1.5M

Table 6: Ability to Sell and Deliver Service

Describe your company’s capability to meet the needs of Sourcewell participating entities across the US and Canada, as applicable.
Your response should address in detail at feast the following areas: locations of your network of sales and service providers, the number
of workers (full-time equivalents) involved in each sector, whether these workers are your direct employees (or employees of a third
party), and any overlap between the sales and service functions.
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Sales force. ‘Toro has a national sales team of more than 50 Regional and District Sales
Managers that represent our Commercial, Landscape Contractor, Irrigation, Siteworks
Systems, and BOSS products across the United States and Canada. These
representatives are assigned to various distributors and dealers to provide training,
programming, and strategy for initiatives such as this one with Sourcewell.

24 Dealer network ‘or other:-distribution : Most of: our:‘distributors ‘and. dealers ‘are ‘privately-owned_.companies ‘that-are the
methods. connection between ::Toro::and the end-user: customer. ‘The ‘sales ‘managers. of these
‘ companies will manage. a team of representatives responsible for. selling and

marketing ‘Toro products. ‘Every ‘area of the United: States and: Canada has a
representative ‘assigned. for sales ‘coverage. from: one of ‘our:-distributors/dealers.: We
have ‘included : a: fisting -of: these distributors/dealers. with this proposal. :See.
Distributor. Dealer: List: 2021: attached:

All:of Toro's Commercial products :are: shipped from: our warehouse. in Tomah,
Wisconsin to -distribution, Distributors’ facilities range -in ‘size depending ‘on. the
services offered. at-the facility: such’ as ‘sales, service, parts, etc, Toro's “Commercial
Channel of distributors : have ‘over:.100. offices ‘nationally: ranging in ‘size ‘from: 40,000:
Square. feet: to 150,000: square feet.

in addition, Toro ‘has thousands of local dealers that represent Landscape Contractor.
products, ‘Irrigation, Siteworks Systems, and Boss ‘snow. Femoval equipment. throughout
the US ‘and ‘Canada.

25 Service force. Toro utilizes our channel partners to provide service and support to our end-user
customers. For our Commercial division, we have 26 distributors in the United States
and Canada with many satellite offices ta meet your needs. All distributors maintain
a service parts fulfillment operation and carry A, B, and C moving parts to ensure
they are positioned fo respond to their customer service needs. Additionally, they
also maintain service facilities staffed with full-time technicians to provide services in
the area to meet Toro’s service level objective of 9+ in Overall Satisfaction. They
have protected territories which allows them to make significant investments in their
facilities and people to support the equipment and services they provide.

The Toro Company provides on-going technical training (on-line and in-person) to our j«
channel partners ensuring the service technicians have the technical knowledge and
aptitude to support advanced technology. The Toro company also provides
centralized and advanced technical assistance and support to our distributor
operations teams. This includes troubleshooting equipment issues, providing updates
to equipment, issuing service bulletins, working through warranty issues, implementing
performance standards and measurements, providing on-site support when needed for
product quality concerns, and developing action plans for improvement. We have
processes in place to help our channel partners exceed the needs of our customers
developed through our 100 years of experience. These include monitoring our
customer's opinion of their service experience and developing improvements as
necessary to achieve Customer Satisfaction index scores above 9,

26 -<:/ Describe -in. detail ‘the process ‘and’: The ‘Toro. Commercial .Customer.‘Care ‘group ‘operates “a Voice ‘of Customer. program
procedure .of your -customer. service in-North America ‘that focuses -on the ‘end-customer ‘service experience.’ Commercial
program, if applicable. ‘= Include :your distributors. provide ‘Toro. their: completed: customer. repair. orders. for :the: week ‘or.
response-time : capabilities ‘and month. then ‘Toro ‘contracts ‘an: independent ‘3rd ‘party ‘to | complete. customer. experience
commitments, “as -well-as ‘any. incentives surveys, The ‘insights gained are ‘used to. correct processes .and ‘provide. additional
that-help: your.:praviders ‘meet’ your: stated resources ‘as we ‘collectively ‘strive to. maintain..a 9+. overall: customer: satisfaction
service :goals ‘or: promises. index, ‘which ‘is above Industry. standard, .. See. attached Jabeled (Question :26)

Graphs): for. ‘rolling °42-month performance.: These. ‘metrics’ along ‘with ‘additional
Operational metrics are factored: into.-a ‘distributor's. overall annual performance. rating
lwhich -has -specific ‘incentives -tied ‘to It *

Distributor-response.time’

Response. time is dependent on’ many ‘factors but. generally, our. distributor. partners
respond {o:a customer. call “or ‘email. Immediately :and: determine'an‘agreeable. time :to.
service the ‘equipment, ‘Most distributors ‘have ‘field service capabilities that allow
service work. at the. customer's ‘site. "Toro: Commercial Customer’ Care measures. our.
distributor. on two ‘performance. metrics ‘specific. to. service ‘repair ‘turnaround :time. and
thelr. “ability to respond and Tepair:a ‘customer. service issue in:6 :calendar days or.
less.
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27 Describe your ability and willingness to
provide your products and services to
Sourcewell participating entities in the
United States.

As described in response to our reach and capabilities, Toro has the ability to fully
support the needs {products and service) of public agencies throughout the US.

As independent companies, our distributors/dealers have the ability to choose whether
or not they participate in the Sourcewell agreement. However, Toro strongly
encourages our distributors/dealers fo participate in the Sourcewell agreements and
provides financial support for those who do. Furthermore, most of our dealers and all
of our Commercial distributors see the value of simplifying the buying process and
encourage their customers to use the agreement,

28 Describe your -ability:and. willingness: to
provide.-your: products. and: services. to.
Sourcewell :participating entities. in. Canada...

As. described :in Fesponse to. our reach’ and ‘capabilities, Toro ‘has. the ability. to fully
support the needs (products and. service) of public agencies . throughout Canada.

As. independent ‘companies, : our: distributors/dealers have ‘the. ability. ‘to. choose ‘whether
oF-not they: participate :in::the ‘Sourcewell :agreement,: However; ‘Tora ‘strongly.
encourages ‘our. distributors/dealers : to ‘participate in ‘the Sourcewell ‘agreéments.and
provides financial ‘support ‘for. those. who do. Furthermore, ‘most. our: distributors/dealers
see. the. Value. of simplifying ‘the. buying ‘process ‘and..encourage their. customers to
use :the agreement:

29 Identify any geographic areas of the United
States or Canada that you will NOT be
fully serving through the proposed contract.

Toro has the ability to serve all geographic areas in the US and Canada through our
distributor and dealer networks.

30. ‘jldentify any: Sourcewell: participating : entity
sectors: (.e.- government, education, -not-for-
profit) that you: will NOT: be: fully: serving
through: the proposed ‘contract: Explain in
detail. For. example, ‘does: your:company
have“ only. a: regional: presence, .or. do other
cooperative: purchasing . contracts limit your:
abjlity to. promote ‘another. cantract?:

Toro ihas. the. ability to serve all: participating entity. sectors inthe US and Canada
through ‘our: distributor. and. dealer: networks. :

31 Define any specific contract requirements
or restrictions that would apply to our
participating entities in Hawaii and Alaska
and in US Territories.

Participating entities in Hawaii, Alaska, US Territories, and Canada may be subject
to additional freight charges. Any additional freight charges would be provided prior
fo purchase as a pass-through cost and included in the customer quote.

Due to a difference in the buying structure and fluctuation in the US/Canada
exchange rate, a separate price structure will be established for Canadian customers.
Please reference pricing documents for details.
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Table 7: Marketing Plan

Line
Item

32 a) The Toro Company will release a Distributor Operating Bulletin (DOB) to its channel
partners, endorsed by the executive sponsor Grant Young, General Manager, Commercial
announcing the new award which will be incorporated into the Commercial Division
Program Manual used by distribution. Additionally, Toro University hosts monthly webcasts
and other training events where the contract will be discussed. We have been training and
implementing government contracts with our distributor and dealer partners for many years.
If we are awarded the Sourcewell contract, we will continue to employ many different
techniques to provide training. Initially, we will train the Toro sales and marketing team
responsible for this implementation. We will provide PowerPoint presentations to our
distributors/dealers that are co-authored by Toro and Sourcewell. We will implement
individual conference cails by distributor to review the contract, discuss the benefits to the
customer and the distributor, and answer questions.

Describe your marketing strategy for
promoting this contract opportunity.
Upload representative sampies of your
marketing materials {if applicable) in
the document upioad section of your
response.

b) The Toro sales and marketing team will make sales calls with our channel partners to
our end users to discuss this contract and sign up new users. Our marketing department
will create specific documents that provide our distributors and customers with an overview
of the contract and the benefits to them. These marketing pieces will be made available
to all of our distributors and will be used at local and national trade shows. As part of
the ongoing training process, Toro representatives will drive participation in tocal and
regional trade shows and conferences with our distributors where we model the selling of
this contact to customers.

c) We will continue to train our sales force and engaging the resources we need to
assure the success of this contract.

See the attached (Toro Marketing Samples) file for examples.

The Tora ‘Company uses -a ‘variety. of technologies. to communicate ‘with ‘customers ‘and ‘to
deliver: relevant and: meaningful .content.in ‘a ‘timely: fashion. ‘The ‘goal ‘of these. Marketing
initiatives ‘ranges ‘from: driving ‘basic. awareness of -our: brand: and -products to -driving
increasing ‘Jevels of engagement. relating ‘fo. learning about ‘the ‘features, advantages, ‘and
benefits of: each product. we.sell.:From:-websites, :eNewsletters, email messaging, and
videos. ‘to. Social: Media: postings and.-beyond; Toro: uses ‘a ‘wide range. of tools ‘= digital
and. analog *= to. generate. interest:in.and :drive: leads :to our ‘distributor: channel partners
who ‘sell-and: support ‘our. products. lacaily.

33 Describe : your. use ‘of technology -and
digital. data ‘(e.g.; social media;
metadata ‘Usage) to enhance
marketing ‘effectiveness.

34 In your view, what is Sourcewell's role
in promoting contracts arising out of
this RFP? How will you integrate a
Sourcewell-awarded contract into your

a) The Toro Company's expectations of Sourcewell's role in promoting the contract would
include; jointly publishing a press release announcing the award, deployment of an eBlast
to the Sourcewell membership announcing the new contract, and/or announcing it on the
Sourcewell social media channels, updating The Toro Company contract on the Sourcewelil

sales process? website, and that Sourceweil would promote the contract at the appropriate industry trade
shows and forward any inquires directly about The Toro Company to Toro in order for The
Toro Company to convert that inquire into a sale.

b) Regarding the integration into our sales process, and beyond those referenced in
response to question (32), Toro has made the Sourcewell agreement a standard part of
our onboarding training for internal and distributor/dealer personnel. As part of our
discavery process with government and non-profit agencies, we are identifying and
encouraging the use of the Sourcewell agreement. Our distributors/dealers see the value of
the Sourcewell agreement for their organization by simplifying the buying process, and for
their customers (end-users) by offering competitive pricing and simplifying the buying
process on their end. A Toro/Sourcewell co-branded flier is used to highlight the benefits
of the agreement and used by distributor/dealer personnel during customer calls and
industry events. See the (Toro Marketing Samples) attachment for an example of the co-
branded flyer.

No®:35 Are -yaur. ‘products. or: services
available through: an ‘e-procurement : : : :
ordering ‘process?: If.so,: describe ‘your: oe : : *
e-procurement: system and how: : : : es :
govemmental: and: educational
customers ‘have ‘used it.

Table 8: Value-Added Attributes
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36 Describe any product, equipment,
maintenance, or operator training
programs that you offer to
Sourcewell participating entities.
include details, such as whether
training is standard or optional,
who provides training, and any
costs that apply.

All new and used equipment delivered to the customer includes one-on-one or group
training provided by the salesperson and service staff. Their distributor salesperson can
discuss these offerings as they are made available by The Toro Company. Local training is
offered by each of our distributors and the educational content varies depending on the end
user's needs. Group training may be offered as well. Dates and cost of training vary from
year to year. Certificates of completion are issued to each attendee after completion of
training classes.

Operator safety training for all products are offered: online at Toro.com and a digital
operator manual is provided with each new piece of equipment.

Safety Video:
https:/Awww.toro.com/en/customer-support/education-and-tech-reference/operator-training

The Toro Company also offers in-depth factory training at a reasonable cost to the end-user.
This training takes place at Toro’s World Headquarters in Bloomington, MN. The dates vary
year by year. Topics include the fotlowing:
- Cutting Unit Technology: Cutting unit set-up and adjustments
- Traction Units: Electronic and hydraulic systems diagnostics, troubleshooting, and testing
- Tier4 Engine Systems: Overview of why and how they work
- Spray Systems: Components, operation, and calibration
+ Toro Reej Cutting Units: How they really work
- Open forum with engineering and other product experts
- Diagnostics, InfoCenters, and more!

Additional training and reference materials found on Toro.com or in myTurf@toro.com

375 Describe :any ‘technological
advances: that. your proposed
products :or ‘services : offer:
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=. Taro ‘exclusive ‘features

GR3360/3370 y :Greensmaster:eTriFlex models carry:no “hydraulic fluid and utilize all-electric ‘components for
traction, ‘steering, ‘lift, ‘and: cutting.
> Al-Electric ‘Traction, Steering, Lift & Reel Control No ‘onboard hydraulic ‘fluid :e Triflex

-|Models:
"J+. 5 Engine/Generator.. Model,’ with ‘Battery Assist Technology. and. up. to 20% :fuel savings.

Constant: 2,400 ‘1pm-and. shrouded ‘engine’ for amazingly quiet operation
pee Lithium-lon Battery. Model,:'48-Volt -virtually. silent: operation:

* Radius: Dependent Speed: (RDS) System for ‘Optimal -Perimeter Cut
Advanced : Cutting -Performance.
Double A-Arm x. plus. Link-System: Suspension for. superior. contour-fallowing
i Industry- ‘leading FlexTM: technology and DPA cutting units for easy adjustment ‘and

recision
Je Lifeline Tum feature combined with RDS ‘provides a consistent ‘cleanup “cut
Highly: Productive and. Versatile :

\k'Slow-in-Tum® feature ‘minimizes : turf scrubbing -that:‘can ‘occur during §tum arounds
“ok Tool-Free, . Quick-Change ‘cutting. units
—& Lif-Gate Footrest, for easy access to. the center cutting -unit

Greensmaster Walk “greens. mowers. (flex :& fixed head)
fesse Flex: Suspension with: proven: Dual :Precision Adjustment. (DPA). Cutting ‘Unit:

technology.
pie Multiple, easy-to: configure: clip rate. settings
ke Telescoping loop. handle: design with combined operational. and safety dail
Operational bail: allows ‘slowing :down ‘ora: complete stop ‘in ‘tight turns.: without
disengaging traction
-...%, Rubber-mounted handle to. reduce oscilation motion ‘from ‘walking for cutting
consistency.=. No: greasing: requirement and modular. designs for Jabor-saving ‘maintenance
=. Excellent: balance. for superior tracking and easy {umaround
aoe Tool-free “cutting -unit Femoval

Toro exclusive PX Hydraulic Fluid is ‘another great innovation from ‘Toro. This new. premium
hydraulic. fluid. :performs - better. and. lasts longer than: conventional :fluids.: ‘This: means: your.
equipment. will: run: more ‘smoothly.and. require: fewer. hydraulic: fluid ‘changes saving -you time
and: money: ‘up.to..71%.:: Most 2019 ‘and newer. Toro commercial equipment: come factory
filled .with:Toro :PX::Hydrauilic ‘Fluid “and have change intervals. fate as. long: as

=| previously...kip. fo 2000 hours!.

EdgeSeries Reels+TM Teplacement reels take. performance to the next level with bearings
and seals :already. installed -on ‘the reel. Available ‘for: Toro. iding ‘and’ walk.Greensmaster®
and.:Reelmaster® mowers, EdgeSeries Reels+ ‘are ‘designed far. longer. life with less
maintenance.—all: While. delivering ‘a phenomenal ‘quality: of ‘cut,

: myturf Pro: is.:a powerful and easy-to-use, application that seamlessly. connects. your: assets
and ‘your ‘maintenance. program, ‘regardless.‘of:brand:: Provide your team ‘with the. tools. to.
become more ‘efficient by ‘automating routine ‘tasks, easily ‘ordeting parts, ‘managing
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maintenance “assignments, and ‘tracking ‘task ‘completion. “At‘a. glance”. overviews keep. you
informed. of -asset ‘status.

Toro.-Genuine Parts
Rellability:—.Most ‘local “distributors deliver parts. wathin 24 hours, ‘Toro backs -this ‘promise:
with: 48-hour.-delivery ‘support

‘Toro: MVP kits = ‘Toro ‘provides Maintenance. Value Performance (MVP) Kits ‘for many.
common. maintenance: Jobs,” including filter: change. kits, hydraulic ‘hose. replacement ‘kits,
cutting: unit overhaul -kits, roller ‘rebuild ‘kits,and -more..:All: the. required parts. ‘are included in
a. single ‘package. ‘ta. make. ordering and :completing ‘the job easier and ‘less expensive.
Whether you. are. rebuilding rollers; replacing -hydraulic ‘hoses, or overhauling “your: cutting
units, Toro: MVP. Kits: make -itsimple to order all the ‘necessary parts for the job

DPA Cutting: Units with all-new EdgeSeriesTM Reels.:for: Improved Greens & Fairways |=
EdgeSeries “innovations ‘include. —. longer-lasting :- materials, even ‘more. precise

{manufacturing techniques, and well-researched ‘design changes to both the reel and. bedknife
geometry that.come. together: to ‘provide an. outstanding quality: of .cut with. less: maintenance.

Groundsmaster. 32003400.
The innovative tilt up: deck design making blade maintenance and deck cleaning ‘simple.
Additionally, all engine: maintenance: points ‘are. easily. accessible: Enhanced climbing: and =:
hillside: stabillty — : Cross Trax: all-wheel. ‘drive. is: based on. the ‘innovative ‘Toro s
Series/PatallelTM design. ‘If one ‘of the front ‘tires: begins ‘to ‘slip, pawer-is. transferred. to the
‘Opposite rear: tire: for optimum’ traction. ‘Heavy-duty,’7-gauge ‘steel decks ‘with a front: bullnose
and. side. bumpers. paired with the industry's toughest: spindle assembly. for: extended ‘product
life INFOCENTERTM: CONTROL: PANEL ‘Real-time ‘information ‘delivered to: the operators
fingertips for: ultimate.“control:

Qutcross:.9060.
Don't :mistake ‘the. Outcross 9060. for the agricultural. tractors often found on ‘golf.courses
and ‘sports, fields. It. is. not a. tractor!: The. Outcross. 9060 ‘does. all: the work ‘ofa tractor: AND
a. super-duty utility vehicle. without the headaches. often associated with operating ‘each. in
turf: maintenance. applications. Outcross’s '4-wheel. steering. makes ‘it: highly ‘maneuverable,
stable, and extremely ‘turf-friendly. ‘Its ‘electronically-controlled: traction ‘drive and :low. center of
gravity help. it traverse. side::hills ‘and challenging ‘terrain. The Outcrass 9060 has.a
hydrostatic: drivesystem, eliminating the need.‘for: an operator: who Is ‘proficient With. the

~|complicated. controls ‘and: shifting. commonly: associated. with “a. traditional: tractor. ‘Simply
select. forward. ‘or reverse, and drivel: Pre-set. parameters, and . programable :“guardrails”,

“ensure the. operator. is ‘productive while. keeping: them. from. operating ‘outside ‘the ‘manager's -
specifications. ‘Simple -ane-action operation: of. complicated attachments, ‘such. as an. aerator,
keeps ‘the ‘operator: focused: ‘on ‘the task: at hand,: Cruise ‘control, shuttle shifting, a
passenger. seat,and: Intuitive controls add ‘to. the ease-of-use ‘and efficiency. Save. money. by
maintaining ‘one. machine. instead of. two. or three.’ Spread fertilizer. and seed ‘more. accurately
to reduce waste... With three-point, drawbar, ‘bed, and ‘loader. capabilities, . productivity comes
Standard.’:Outcross ‘owners can mow. grass, spread. fertilizer, load: sand, -haula ‘pallet ‘of ‘sod,
aerate, top. dress, remove snow. and:.ice,. blow leaves, “prune. reals, spread seed, tow -@
trailer, sweep .'a ‘path, ‘chop wood, ’and :much, much more.
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38 Describe any “green” initiatives
that relate to your company or to
your products or services, and
include a list of the certifying
agency for each.

Sustainability is not a new concept for The Toro Company. It is deeply rooted in our
purpose - to help our customers enrich the beauty, productivity and sustainability of the land.

At our corporate website we have full details of our Sustainability initiative, which is more
comprehensive than a policy. Please see:
https:/Amww.thetorocompany.com/sustainability/sustainability-endures

Altemative power, smart-connected products, and autonomous technologies are important
areas of focus for us. For example, our Reelmaster® 5010-H and Greensmaster®
eTriFlexTM hybrid mowers provide fuel savings over comparable mowers, plus they reduce
noise levels and operating costs for our customers. In addition, the new e-Dingo is
designed to provide customers with the ability to work indoors with zero emissions and
lower noise pollution. We also recently established a new technology acceleration center,
‘which is designed to support our development of smart-connected technolagies.

Key sustainability initiatives and accomplishments include:
» Deepening commitment to diversity, equity, and inclusion. In addition to designating DEt as
part of the formal responsibilities within Toro’s human resources team, the company is
broadening the ‘ens from workforce and workplace practices to seeking out synergies with
supplier management practicas and philanthropic giving.
+ Employee health and safety is a paramount value of Toro. Toro implemented a
comprehensive environmental, health and safety data management system to help drive
engagement and increased transparency for proactive safety performance. Toro saw
reductions In both its total recordable injury and lost workday rates during fiscal 2020.
+ Impacting our communities and smaltholder farmers in developing countries. As part of its
Land. Water, Thrive. philanthropic initiative and employee immersion experience, Toro
partnered with iDE to work with smallholder farmers in Honduras to better understand their
irrigation practices to help develop drip systems and water storage solutions that are
affordable, sustainable, and meet the needs of both growers and their communities.
+ Continued focus on water stewardship. Tora was recognized by the U.S. Environmental
Protection Agency with the WaterSense Excellence Award for its dedication to water
management innovation and education, marking the fifth consecutive year that it has
received the prestigious award.
+ Improving operational efficiency. Toro began its journey to implement a new energy
management system ta better access site energy consumption and resource efficiency at its
production facilities. The new system provides real-time access to data with analytics to
identify key performance trends and opportunities for operational efficiency, as well as
energy and environmental impact reduction.
+ Energy-efficient technologies, With a focus on energy efficiency and developing sustainable
solutions, Toro introduced several products to further expand its alternative power offerings.
Examples include a new line of 60V lithium-ion products for homeowners, the Greensmaster
eTriFlex hybrid riding greens mower, and the all-electric e-Dingo 500 compact utility loader.
« In Australia Toro refreshed its product packaging and received an “advanced” classification
in a recent audit of sustainable packaging activities undertaken by the Australian Packaging
Covenant, a government body.
+ We participate in a “closed loop” recycling partnership in CA with Revolution Plastics; this
recycles our drip irrigation materials. In the first six months of the program, 381,000 pounds
of materials were recycled.
+ Toro has repiaced its printed operator manuals with online guides, in order to improve
comprehension and reduce paper usage.
+ Our Hammerhead business introduced “Cured-in-Place Pipes” whereby aging pipes are
repaired with a revolutionary bluelight LED system, Repairing rather than replacing extends
the life of existing pipe networks and reduces overall landfill waste.

Other sustainability-related awards include:
~ Wand National Mayor's Challenge for Water Conservation Co-Sponsor
- Urban Park innovation Award
- 2019 Everyday Hero Award
- ISO 14001:2004 compliant

39 Identify any. third-party issued eco-
labels, “ratings ‘or-certifications ‘that

‘lyour:;company “has. ‘received: far:
the. equipment -or: products
included in your: Proposal. related
to energy. efficiency: or.
conservation, ‘life-cycle ‘design
(cradle-to-cradle), : or: other.
green/sustainability factors.
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The battery. chargers :we Use ‘foraur. electric products ‘meet ‘the California Energy
Commission.:(CEC). energy. efficiency standards ‘and are: labeled with: the. "BC”:mark.-They
also. meet. the U.S.DOE: and NRCAN energy efficiency. ‘standards, 5
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40 Describe any Women or Minority |The Toro Company does not qualify for a WMBE, SBE, or Veteran owned business.
Business Entity (MBE), Smail However, mast of our disiributor/deater pariners are designated Small Businesses and
Business Entity (SBE), or veteran |several are Woman and/or Minority owned.
owned business certifications that
your company or hub partners *
have obtained. Upload
documentation of certification (as
applicable) in the document
upload section of your response.

44 What ‘unique ‘attributes ‘does your. :Toro. ts ‘unique. in ‘the ‘breadth -of products. it’can ‘offer: through: its ‘comprehensive
campany,. your: products, .or: your. distributor/dealer:: network ‘to: Sourcewell members - under: this contract. Sourcewell members.
services. offer. to. Sourcewell will beable ‘to obtain, from :a.-single. Toro :distributor/dealer, : utility: vehicles, rotary. mowers,
participating entitles? What: makes : |reel. mowers,: turf ‘cultivation, walk-behind -trenchers,’:ide-on ‘vibratory. plows, Irrigation
your. proposed solutions unique ‘in: | products, synthetic. turf. grooming equipment, anda: variety. of. turf:renovation,: tree ‘care,
your: industry as ‘it- applies to compaction, ‘concrete, and. masonry equipment. This’ wide. range ‘of. products. available: from 4
Sourcewell participating ‘entities? a single dealer ‘provides Sourcewell ‘members that ‘varying equipment ‘needs “with the ‘extra

efficlency: of working witha ‘single; knowledgeable ‘dealer.

~ {AS -an.-organization, Toro is. focused ‘on providing and developing Turf Specific products... Toro
is ‘unique in its focus and ‘support-of the ‘Turf Industry.

Table 9: Warranty

Describe in detail your manufacturer warranty program, including conditions and requirements to qualify, claims procedure,
and overall structure. You may upload representative samples of your warranty materials (if applicable) in the document
upload section of your response in addition to responding to the questions below.

42 Do your warranties cover all products, paris, and |As a product owner, the Sourcewell member is responsible for required
labor? maintenance and adjustments stated in the Operator's Manual. Failure to

perform required maintenance and adjustments can be grounds for
disallowing a warranty claim.

When a warrantable condition exists, an authorized Toro distributor or dealer
will repair the Product at no cost to the Sourcewell member, including
applicable diagnosis, labor, and parts, excluding the following:
- Product failures which result from the use of non-Toro replacement
parts, or from installation and use of add-on or modified non-Toro branded
accessories and products. A separate warranty may be provided by the
manufacturer of these items.
- Product failures which result from failure to perform recommended
maintenance and/or adjustments. Faljure to properly maintain the Toro
product per the Recommended Maintenance listed in the Operator's manual
can result in claims for warranty being denied.
- Product failures which result from operating the Product in an abusive,
negligent, or reckless manner.
: Parts subject to consumption through use unless found to be defective.
Examples of parts that are consumed, or used up, during normal Product
operation include, but are not limited to, brake pads and Jinings, clutch
linings, blades, reels, rollers and bearings (sealed or greaseable), bed
knives, spark plugs, castor wheels and bearings, tires, filters, belts, and
certain sprayer components such as diaphragms, nozzles, and check vaives,
etc.
- Failures caused by outside influence. Including, but not limited to,
‘weather, storage, practices, contamination, use of Unapproved fuels, coolants,
lubricants, additives, fertilizers, water, or chemicals, etc.
- Failure or performance issues due to the use of fuels (e.g. gasoline,
diesel, or biodiesel) that do not conform to their respective industry
standards.
- Normal noise, vibration, wear and tear, and deterioration.
= Normal “wear and tear’ includes, but is not limited to, damage to seats
due to wear or abrasion, worn painted surfaces, scratched decals or
windows, etc.

43 Do.:your:‘warranties ‘impose ‘usage restrictions ‘or Yes. ‘The standard. commercial. equipment warranty. covers’ the equipment: for.
other limitations that adversely ‘affect ‘coverage? two-years .or:1500 -operational .hours, whichever-comes first.’

44 Do your warranties cover the expense of Travel time and mileage of Toro Authorized distributor and dealer service
technicians’ travel time and mileage to perform personnel to diagnose and perform warranty repairs are covered by Toro, up |*
warranty repairs? to 1,000 total miles per claim.

Bid Number: RFP 031121 Vendor Name: The Toro Company



DocuSign Envelope iD: 1460F6EA-271E-443A-BF68-60B879F 5934F

45 Are-:there. any: geographic. regions. of: the United.
States or: Canada :(as ‘applicable) :for.which: you
cannot. provide ‘a ‘certified .technician to’ perform
warranty ‘tepairs?::: How. ‘will: Sourcewell
participating entities ‘In these ‘regions. be. provided
service .for warranty -repair?.

‘Toro./can: provide ‘warranty. repair for: all: geographic: areas. in: the ‘US and for
all Canadian ‘Provinces through our.:authorized: distributor. and dealer ‘networks.

46 Will you cover warranty service for items made by
other manufacturers that are part of your proposal,
or are these warranties issues typically passed on
to the original equipment manufacturer?

Non-Toro brand attachments are not covered under Toro’s Commercial
warranty but the service can be provided by Toro distributors.

AT: What ‘are: your ‘proposed. exchange and retum
programs. and policies? : S

New, unused, ‘uninstalled ‘items: are: eligible ‘for return ‘or ‘exchange.‘and
subject to a15% ‘restocking fee. In. addition, ‘any charges ‘associated with
return: shipment. from: the ‘returnee’s’ specified location toa: Toro. distribution
center: Will be the. responsibility: of the: returnee. Used ‘or: installed’ items
cannot be returned: or exchanged, New; uninstalled Parts are to be retumed
at customer's expense. within 90: days ‘of ‘purchase:

48 Describe any service contract options for the
items included in your proposal.

Our distributors may offer a variety of maintenance programs depending on
the need of the customer, These range from Time and Materials type
services, Preventive maintenance contracts, Full-Service maintenance
contracts that include preventive maintenance and repairs. These programs
are pticed based on the specific needs of the customer, equipment age,
and condition. The distributor can provide pricing for these programs on a
local level.

Toro has also developed a Web-based Asset Maintenance Management
system called myTurfPro offering both free and subscription-based services.
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Table 10: Payment Terms and Financing Options

49 What are your payment terms (e.g., net 10, nef 30)?

those options ‘that ‘schools ‘and: governmental entitles: may
need to ‘use In order to make’ certain acquisitions?

Standard payment terms are 0% 30 days for cash/check payments
and EFT payments.

50 Do. you. provide leasing .or ‘financing options; especially Multiple:‘leasing -and financing options ‘are supported: by ‘Toro “and
available: from “Toro. distributors. and dealers.

Tax-exempt ‘financing ‘and ‘leasing: isa :tool that ‘municipalities: can
use to ‘spread the: cost: of capital equipment acquisitions over: the
life. ‘of ‘the :assets: being: financed,.‘Toro.-has partnership: agreements
inthe -US ‘with twa different finance: companies, PNC: Equipment
Finance ‘and -TCF: Equipment: Finance. Because’ of these
relationships, we. :have developed ‘documents ‘to: help’ streamline’ the
process for. our. tax-exempt customers. | This ‘includes the .credit
application, ‘approval, -and ‘non-appropriation language. This
nationwide ‘team of. finance. :professianals ‘has “an. in-depth
understanding of. tax- -exempt ‘financing, :

Based ‘on ‘tax-exempt pricing ($1. purchase option ‘at-end.of lease.
term), ‘the :monthly. lease. ‘rate ‘isindexed to ‘a: spread :not to “exceed
470. basis Points (BPS) ‘over: the like term -US. treasuries. Individual
transaction -pricing ‘will ‘be: priced to: the market based on: specific
transaction: details.

For. Fair: Market Value {FMV) ‘leases, ‘terms. from three to: five years
‘will be “available. The. monthly. payments ‘will: ‘not ‘exceed 3.5%: ofthe
award. price ‘(at 600: hours ‘per: year-of use). Alternative ‘hours. and:
payment ‘terms ‘(skip ‘pays, annual ‘pays, etc.) canbe quoted. by ‘one
of our. financing partners. At:the end of: the lease. (assuming ‘all
terms :and. conditions ‘of the lease -have. been. met), the equipment
may: be ‘returned :(subject:to:turn-in. requirements. .identified::in ‘the
lease ‘documents), renewed. for.an ‘additional :time, -on mutually
agreeable terms: between the parties, OF: purchased at the then,: fair.
market Value ‘of ‘the equipment.

In: Canada, ‘Toro's -distributors : hold: direct “Telationships with, financial
institutions.

As: for LCE: equipment,’ various: additional ‘special finance: optians
are. available through: Tara's. finance: partners: including, stated ‘value...
and. municipal lease ‘options. as well as: no interest and. low-interest
fixed-term loans. For.:current offers, -visit ‘www.toro.com/finance:

51 Briefly describe your proposed order process. Include
enough detail to support your ability to report quarterly

For example, indicate whether your dealer network is
included in your response and whether each dealer (or
some other entity) will process the Sourcewell participating
entities’ purchase orders.

sales to Sourcewell as described in the Contract template.

Sourcewell members will submit purchase orders directly to an
authorized Toro distributor/dealer.

‘Sourcewell members can contact Toro directly to verify a specific
dealer and/or pricing provided by our local distributor/dealers.
Sourcewell members may also confirm their authorized
distributor/deater online at www.toro.corm/locator.

Toro will encourage and incent our authorized distributors/dealers to
participate in the Sourcewell contract and provide contract pricing to
Sourcewell members at the agreed-upon prices.

Toro distributors/dealers supporting the Sourcewell contract will
receive rebates from Toro for equipment sold under the Sourcewell
contract to Sourcewell members. Toro distributors/deaters will be
tequired to submit documentation to ensure compliance with the
contract in order to receive their rebates. This information will be
shared with Sourcewell directly from Toro on a quarterly basis, or as
requested by Sourcewell. Tora has an impeccable track record of
providing this information accurately and on time since the beginning
of our first contract. We understand the importance of transparency
and accurate reporting for Sourcewell, and for our customer
agencies.

52° -|Do. you. accept the: P-card procurement and ‘payment
process? if.so, ‘is there ‘any: additional cost: to ‘Sourcewell
participating entities “for. using ‘this process?

Most of: Toro's:authorized ‘distributors/dealers are ‘able to accept -P-
card ‘procurement and payments. Additional fees. may ‘apply to
purchases ‘made ‘using :p-catd ‘procurement.

Table 11: Pricing and Delivery
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Provide detailed pricing information in the questions that follow below. Keep in mind that reasonable price and product adjustments can
be made during the term of an awarded Contract as desribed in the RFP, the template Contract, and the Sourcewell Price and Product
Change Request Form.

Bid Number: RFP 031121

53 Describe your pricing model (e.g., line-item discounts or For the contiguous United States, our pricing model is a discount
product-category discounts). Provide detailed pricing data off US MSRP that includes freight charges to the customer's dock.
(including standard or list pricing and the Sourcewell
discounted price} on ail of the items that you want For Hawaii, Alaska, and US Islands, the discount structure is the
Sourcewell to consider as part of your RFP response. If same (discount off US MRSP) but freight is not included in the
applicable, provide a SKU for each item in your proposal. {price. Freight will be determined at the time of the sale by the
Upload your pricing materiais (if applicable) in the distributor/dealer.
document upload section of your response.

For Canada, the pricing model is our US MSRP multiplied by the
exchange rate at the time of order (exchange rate based on the
monthly average published rate at that time according to the Bank
of Canada ~ Monthly Exchange Rate). This creates a new MSRP
for Canada and then the discount off that price is applied.

Bank of Canada — Monthly Exchange Rate
https:/Avww.bankofcanada.ca/rates/exchange/monthly-exchange-rates/

54} Quantify: the pricing: discount represented - by the ‘pricing + Foro Commercial. praducts: 22%: off current US :MSRP.
: proposal-th: this: response.: For..example, “ifthe ‘pricing |in Bullseye ‘Products: 5% off. current US MSRP. :

your: response. represents a percentage discount: from +Toro. Landscape ‘Contractor: Equipment :(LCE): 27%: off:current :-
MSRP. or: list, state. the _percentage: or: percentage. range. US: MSRP.
; : S : Bes : 28 Toro.-Landscape Contractor. SNOW. Equipment {LCE:SNOW):

20%. off current. MSRP:
+. -Toro..Golf :Innigatian:: 40% “off: current US :MSRP-
+ Toro: Residential. Commercial : Irrigation: 40%. off. current: US. MSRP.
eclrritrol Irrigation: Wholefoods, Attachments. and Accessories: 40%
off current US ‘MSRP. :
+ Rainmaster: irrigation Wholegoods (RA): 35% off current-US
MSRP.
+: Rainmaster: Irrigation’ Parts (RB): 0% off: current: US “MSRP.
+ Sentinel Irrigation: Wholegoads: 35%. off. current. US. MSRP.
= Large ‘Commercial. Rotors: 15% off-clirrent US: MSRP.
= Site: Works Systems (SWs) Equipment: 17% off. current US
MSRP.
+ Ventrac. Products: 12% off current US MSRP
«Toro BOSS ‘Snow ‘Removal Products: 25%: off. current US ‘MSRP.
ecUsed -and Demonstrator ‘equipment:. pricing ‘will -be -set.-by the
distributor/dealer based :on ‘product ‘condition, age, hours,’ etc.
+ Thitd-patty attachments: <distributors/dealers: will ‘set the ‘price “but
will not ‘exceed: the list price and may. include see and freight

o Q charges.

55 Describe any quantity or volume discounts or rebate Toro authorized distributors/dealers understand these are ceiling
programs that you offer. prices and may choose to provide additional discounts based on

unit quantity or total purchase volume..

56. :| Propose ‘a method. ‘of facilitating “sourced”: products’ or Toro ‘authorized ‘distributors/dealers. may. ‘provide: third-party
related.'services,.. which ‘may. be referred ‘to -as “"open equipment ‘that: attaches: to ‘Toro: products. These ‘products will .be.

| market" items: or: “nonstandard. options”. ‘For: example, -you priced ‘no. ‘higher: than. that products : List Price.’ Freight and ‘set-up
may ‘supply ‘such ‘items ‘at ‘cost’or:“at cost. plus:a fees ‘may’ also _apply:to ‘these: products,
percentage,” or you may. supply:a quote for each such 2
request. : fs a :

57 Identify any element of the total cost of acquisition that is We have identified the pricing and potential cost variations in items
NOT included in the pricing submitted with your response. 53, 54, 55, and 56,
This includes ail additional charges associated with a
purchase that are not directly identified as freight or
shipping charges. For example, list costs for items like pre-
delivery inspection, installation, set up, mandatory training,
or initial inspection. Identify any parties that impose such
costs and their relationship to the Proposer.

58 If freight, delivery, ‘or. shipping: Is.:an additional cost’ to ‘the Shipping. charges for. Toro ‘equipment outside the ‘contiguous ‘United
Sourcewell participating ‘entity;: describe -in-detail.‘the. : (States “are not covered ‘as.part ‘ofthe ‘product ‘price..‘The ‘Sourcewell
complete freight, shipping, and ‘delivery: program. members ‘outside: ‘this “area :will be ‘invoiced only: for the. actual: costs ©
: E of freight :and. delivery which .can ‘be’ provided ‘at ‘the ‘time. of order.

Shipping ‘costs. will. also. be added ‘for. any third-party ‘attachments.
purchased -for. Tora “products.

Vendor Name: The Toro Company
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59 Specifically describe freight, shipping, and delivery terms or
programs available for Alaska, Hawaii, Canada, or any
offshore delivery.

For Hawaii, Alaska, and US Islands, the discount structure is the
same (discount off US MRSP) but freight is not included in the
price. Freight will be determined at the time of the sale by the
distributor/dealer.

For Canada, the pricing model is our US MSRP multiplied by the
exchange rate at the time of order (exchange rate based on the
monthly average published rate at that time according to the Bank
of Canada — Monthly Exchange Rate). This creates a new MSRP
for Canada and then the discount off that price is applied.

Bank of Canada — Monthly Exchange Rate
https:/Awww, bankofcanada.ca/rates/exchange/monthly-exchange-rates/

60 Describe. any. unique. distribution and/or. delivery methods or.
=e options : offered:.in -your: proposal.

Most. praducts. will -be shipped from ‘a ‘distributor/dealer -to ‘the
customer, but many. of: the ‘products ‘in the ‘Landscape ‘Contractor.
Equipment: or. Irrigation divisions may. be: available ‘atthe
distributor/dealer iocation ‘and ‘may ‘be ‘picked.-up ‘on-site.

Table 12: Pricing Offered

departments.
c, belter than the Proposer typically offers to GPOs, cooperative procurement organizations, or state purchasing The pricing in our proposals

is one of the most
aggressive pricing structures
offered to GPOs, cooperative
procurement organizations, or
State purchasing departments
as a result of the reach and
value provided by Sourcewell,

Table 13: Audit and Administrative Fee

Specifically describe any self-audit process or program that you
plan to employ to verify compliance with your proposed Contract
with Sourcewell. This process includes ensuring that Sourcewelt
participating entities obtain the proper pricing, that the Vendor
reports all sales under the Contract each quarter, and that the
Vendor remits the proper administrative fee to Sourcewell.

The Toro Company will be paying all administration fees to
Sourcewell for sales on this contract. Toro distributors/dealers
supporting the Sourcewell contract will receive rebates from
Toro for equipment sold under the Sourcewell contract to
Sourcewell members, Toro distributors/dealers will be
required to submit documentation to ensure compliance with
contract in order to receive rebate. Additionally, Toro may
contact Sourcewell members purchasing Toro product under
the Sourcewell cooperative purchasing contract to ensure
member satisfaction. For our Commercial products we have
'a pricing system that allows aur distributors fo choose the
Program pricing they need. We will have the Sourcewell
pricing established in this system for them to select, and
verification against this system will be used during the
tebating process.

63 Identify :a -proposed ‘administrative. fee - that you: will: pay to
Sourcewell: for: facilitating, ‘managing,and : promoting -the. Sourcewell
Contract :in: the. event. that ‘you: are awarded 'a Contract. ° “This ‘fee.
is: typically ‘calculated asa percentage. of Vendor's ‘sales ‘under: the
Contract .oras “a: per-unit fee; itis“ not 'a line-item ‘addition. ta the.
Member's. cost of goods. (See. the RFP. and template ‘Contract for
additional .detalls.)

Toro. agrees ‘to ‘pay administrative fees to. Sourcewell in the
amount: of 1.5% ‘of -all sales ‘of ‘whole ‘goods ‘and
accessories, ‘less ‘freight, shipping, and set-up costs,
associated ‘with ‘this contract, ‘
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Table 14A: Depth and Breadth of Offered Equipment Products and Services

64 Provide a detailed description of the Toro offers a full line of irrigation, synthetic turf maintenance, and mowing equipment

subcategories of ‘solutions, :List subcategory
titles ‘that best ‘describe ‘your -products “and:
services.

equipment, products, and services that you from 21" rotary mowers to rotary mowers with up to 16' width of cut, reel mowers,
ate offering in your proposal, aeration equipment, sprayers, debris removal equipment, material handling, greens

rollers, zero-turn mowers, four-wheel steer mowers, snow removal attachments,
compact utility loaders, and utility vehicles to meet the needs of any golf course,
park, sports field, or general grounds maintenance.

+ SPORTS FIELDS AND GROUNDS EQUIPMENT
Toro offers a complete and comprehensive line of new unused Sports Fields and
Grounds Equipment of the latest design and technology to include, but not limited
to, mowing equipment, utility vehicles, spraying equipment, irrigation products, turf
cultivation equipment, and synthetic maintenance equipment.

+ GOLF COURSE MAINTENANCE EQUIPMENT
Toro offers a complete and comprehensive line of new unused Golf Course
Maintenance Equipment of the latest design and technology to include, but not be
limited to, mowing equipment, utility vehicles, spraying equipment, renovation and
utility equipment, turf cultivation equipment, and irrigation equipment.

+ RELATED EQUIPMENT PARTS
Taro provides a complete and comprehensive line of Original Equipment
Manufacturer (OEM) Sports Fields and Grounds Equipment Parts and Golf Course
Maintenance Equipment Parts,

+ USED EQUIPMENT
Each of our distributors provides access to quality used and demonstrator (demo)
equipment. (Quantities and products are based on availability.)

65 Within:.this: RFP. category ‘there ‘may. be a) Walk-Behind .Rotary: Mowers
1b) :Zero-Radius.. Rotary: Mowers

C): Wide-Area ‘Rotary ‘Mowers
d).:Waik-Behind Reel ‘Mowers :
e). Commercial ‘and: Wide-Area ..Reel: Mowers
)Waik-Behind -and’ Ride- ‘On: Greens: Mowers
g) Utility Vehicles
hy). Utility. Tractors
Turf Cultivation Equipment _: i) Turf: Application Equipment
k) Debris: Management ‘Equipment
Infield Groomers

1m) Compact: Utility ‘Loaders
n). Residential.7 Commercial Irrigation

“{o). Sentinel ‘Irrigation Products
p): Initral: Irrigation: Products
q): Large Commercial: Rotors.
1) -Rainmaster: Irrigation Wholegoods
s). Rainmaster: Irrigation Parts/Accessories
§.Galf Inigation
u) Snow. & Ice. Removal Equipment.
V) Synthetic ‘Turf. Maintenance. Equipment
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Table 14B: Depth and Breadth of Offered Equipment Products and Services

Indicate below if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional
comments in the text box provided, as necessary.

66 Lawn and garden equipment, tools, @ Yes As described in section 14A, Toro provides a wide variety of
attachments, and accessories c No lawn and garden equipment, attachments, and accessories.

Including, but not limited to lawnmowers, utility tractors, utility *
vehicles, snow removal equipment, and golf course maintenance
equipment.

67. Irrigation: systems, equipment, parts, and Yes : As. described ‘in ‘section -14A, Toro. provides a wide Variety :of
telated ‘installation and maintenance’ services 17 No Residential, Commercial, ‘and. Golf ‘Course: Maintenance : ry
9 equipment, : parts, repair, ‘and. installation ‘services ‘for both new.
: and. fenovation ‘projects: :

68 Beach and waterfront maintenance @ Yes As described in section 14A, Toro provides a wide variety of
equipment and accessories fo No beach and waterfront maintenance equipment and accessories a

that include, but are not limited to infield groomers, utility
tractors, utility vehicles, and Debris Management Equipment.

69. |Accessoties, parts, and services related to. .|@ Yes. _-) [Toro ‘provides ‘a wide variety ‘of. Original ‘Equipment Manufacturer.
ihe solutions ‘described above, :including C Noe (OEM): accessories: and ‘parts..for: unique: configurations, and ta
maintenance or repair, and warranty : increase: the life of. reliability. of :our: equipment. Taro. and ‘our *
programs 22: distributor/dealer. network: provide: the. latest technology :-ta: support

the-maintenance, repair, ‘and warranty ‘of: Taro ‘equipment,
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Table 15: Industry Specific Questions

If you are awarded a contract, provide a
few examples of internal metrics that will
be tracked to measure whether you are
having success with the contract.

Through Toro's Partners in Excellence (PIE) program, Toro measures specific areas
of the business, year after year, and provides tangible ways for both Toro, and our
distributor/dealer partners to see what we're doing. well and what areas need
improvement. Scores are based on things such as customer satisfaction, parts and
product availability, service, and growth. These, along with contract utilization metrics
witl be used fo measure the success of the Sourcewell contract.

74 Describe. the:.serviceability: ofthe products.
included .in- your. proposal - (parts ‘availability,
warranty and technical support, etc.),

myTurfPro.is.a-powerful and easy-to-use, application that. seamlessly. ‘connects your.
asseis. and. your. maintenance.:program,. regardless. of brand. Provide ‘your. team with:
the. tools ‘to ‘become: more ‘efficient: by automating ‘routine ‘tasks, easily. ordering ‘parts,
managing maintenance. assignments, ‘and tracking task completion. TAL a glance’
overviews keep: you informed. Of Asset status.”

Tore: Genuine Parts
Reliability: Most local distributors ‘deliver: parts within :24. hours, Toro backs tis
promise. with:.48-hour: delivery. support

Toro: MVP.-kits = Toro provides ‘Maintenance Value. Performance: (MVP) ‘Kits. for :many.
common ‘maintenance. jobs, including filter: change. kits, hydraulic. hase ‘replacement
Kits, cutting unit: overhaul kits, roller: rebuild kits, and.‘more. All the required pails. are
included: ina. single package ‘to. make ordering and. completing the job “easier: and
less. expensive.. Whether: you ‘are rebuilding ‘rollers,’ replacing hydraulic ‘hoses, ‘or.
overhauling ‘your. cutting units, Toro:MVP.: Kits make ‘It simple: to order. ail: the
necessary -parts. forthe job. :

Also, see. our response to question ‘25 for additional details on: the sey of.
products ‘(parts availability, ‘warranty, “and. technical support).

72 Describe advancements reflected in the
equipment or products offered in your
proposal, such as safety, longevity or fife
cycle cost measures.

Toro exclusive PX Hydraulic Fluid is another great innovation from Toro. This new
premium hydraulic fluid performs better and jasts longer than conventional fluids. This
means your equipment wilf run more smoothly and require fewer hydraulic fluid
changes saving you time and money — up to 71%. Most 2019 and newer Toro
commercial equipment come factory filled with Toro PX Hydraulic Fluid and have
change intervals twice as fong as previously...up fo 2000 hours!

EdgeSeries Reels+TM replacement reels take performance to the next level with
bearings and seals already installed on the reel. Available for Toro riding and walk
Greensmaster® and Reelmaster® mowers, EdgeSeries Reels+ are designed for
longer life with less maintenance —all while delivering a phenomenal quality of cut.

DPA Cutting Units with all-new EdgeSeriesTM Reels for Improved Greens &
Fairways - EdgeSeties innovations include — longer-lasting - materials, even more
precise manufacturing techniques, and well-researched design changes to both the
reel and bedknife geometry that come together to provide an outstanding quality of
cut with less maintenance.
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Exceptions to Terms, Conditions, or Specifications Form

Only those proposer Exceptions to Terms, Conditions, or Specifications that have been accepted by Sourcewell have been
incorporated into the contract text.
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Proposer's Affidavit

PROPOSER AFFIDAVIT AND ASSURANCE OF COMPLIANCE

| certify that | am the authorized representative of the Proposer submitting the foregoing Proposal with the legal authority to bind the
Proposer to this Affidavit and Assurance of Compliance:

4.

10.

11.

The Proposer is submitting this Proposal under its full and complete legal name, and the Proposer legally exists in good standing in
the jurisdiction of its residence.

. The Proposer warrants that the information provided in this Proposal is true, correct, and reliable for purposes of evaluation for
contract award.

The Proposer, including any person assisting with the creation of this Proposal, has arrived at this Proposal independently and the
Proposal has been created without colluding with any other person, company, or parties that have or will submit a proposal under
this solicitation, and the Proposal has in all respects been created fairly without any fraud or dishonesty. The Proposer has not
directly or indirectly entered into any agreement or arrangement with any person or business in an effort to influence any part of
this solicitation or operations of a resulting contract; and the Proposer has not taken any action in restraint of free trade or
competitiveness in connection with this solicitation. Additionally, if Proposer has worked with a consultant on the Proposal, the
consultant (an individual or a company) has not assisted any other entity that has submitted or will submit a proposal for this
solicitation.

Ta the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, there are no relevant facts or
circumstances which cautd give rise to an organizational conflict of interest. An organizational conflict of interest exists when a
vendor has an unfair competitive advantage or the vendor's objectivity in performing the contract is, or might be, impaired.

The contents of the Proposal have not been communicated by the Proposer or its employees or agents to any person not an
employee or legally authorized agent of the Proposer and will not be communicated to any such persons prior to Due Date of this
solicitation.

If awarded a contract, the Proposer will provide to Sourcewell Participating Entities the equipment, products, and services in
accordance with the terms, conditions, and scope of a resulting contract.

The Proposer possesses, or will possess before delivering any equipment, products, or services, ail applicable licenses or
certifications necessary to deliver such equipment, products, or services under any resulting contract.

The Praposer agrees to deliver equipment, products, and services through valid contracts, purchase orders, or means that are
acceptable to Sourcewell Members. Unless otherwise agreed to, the Proposer must provide only new and first-quality products and
related services to Sourcewell Members under an awarded Contract.

The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, and orders.

The Proposer understands that Sourcewell will reject RFP proposals that are marked "confidential" (or "nonpublic," etc.), either
substantially or in their entirety. Under Minnesota Statutes Section 13.591, subdivision 4, all proposals are considered nonpublic
data until the evaluation is complete and a Contract is awarded. At that point, proposals become public data, Minnesota Statutes
Section 13.37 permits only certain narrowly defined data to be considered a "trade secret," and thus nonpublic data under
Minnesota's Data Practices Act.

Proposer its employees, agents, and subcontractors are not:

a. Included on the “Specially Designated Nationals and Blocked Persons’ list maintained by the Office of Foreign Assets Control
of the United States Department of the Treasury found at: hitps://www. treasury .gov/ofac/downloads/sdnlist.pdf,

b. Included on the government-wide exclusions lists in the United States System for Award Management found at:
https://sam.gow/SAM/; or

Bid Number: RFP 031121 Vendor Name: The Toro Company
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c. Presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs operated
by the State of Minnesota; the United States federal government or the Canadian government, as applicable; or any
Participating Entity. Vendor certifies and warrants that neither it nor its principals have been convicted of a criminal offense
related to the subject matter of this solicitation,

® By checking this box | acknowledge that | am bound by the terms of the Proposer’s Affidavit, have the legal authority to submit this
Praposal on behalf of the Proposer, and that this electronic acknowledgment has the same legal effect, validity, and enforceability as if |
had hand signed the Proposal. This signature will not be denied such legal effect, validity, or enforceability solely because an electronic
signature or electronic record was used in its formation. - Brad Hamilton, Group Vice President, The Toro Company

The Proposer declares that there is an actual or potential Conflict of Interest relating to the preparation of its submission, and/or the
Proposer foresees an actual or potential Conflict of Interest in performing the contractual obligations contemplated in the bid.

e@ Yes @ No

{f the Applicant declares an actual or potential Conflict of Interest by marking the box below, the Applicant must set out below details of
the actual or potential Conflict of Interest:

Toro does not believe we have an actual or potential Conflict of Interest. However, for the purpose of full transparency, The
Toro Company has been in communication with Venture Products, Inc. {i.e. Ventrac) during the solicitation process, who we
believe will be responding to this solicitation. The Toro Company acquired Venture Products, Inc. in March of 2020 and is
one of several brands under the Toro Family of Brands.

The Bidder acknowledges and agrees that the addendum/addenda below form part of the Bid Document.

Check the box in the column “I have reviewed this addendum" below to acknowledge each of the addenda.

§ : 4 have. reviewed the.
below addendum and 2-5

ile, Name: ‘attachments (if. Pages
i : f : ‘ applicable)

Addendum_11_, Grounds_Maintenance_Equipment, RFP_031124 ea 2
Thu March 4 2021 06:08 PM

Addendum_10_ Grounds_Maintenance_Equipment_RFP_031121 K 4
Thu February 25 2021 01:00 PM "

: Addendum_8__ Grounds_Maintenance_Equipment_RFP_031121 4
Tue February 23 2021 10:33 AM :

Addendum_8_ Grounds_Maintenance, Equipment_RFP_031121 a 2
Mon February 22 2021 10:21 AM

Addendum_7_ Grounds_Maintenance_Equipment_RFP_031121_CDR_Suggests Bz 1
Wed February 17 2021 09:01 AM

Addendum_6_ Grounds, Maintenance_Equipment_RFP_031121 K 1
Tue February 16 2021 11:03 AM ‘

Addendum_5_ Grounds_Maintenance_Equipment_RFP_031121 K 1
Fri February 12 2021 03:14 PM

Addendum_4_ Grounds_Maintenance_Equipment_RFP_031121 a 1
oTue February 2 2021 02:12 PM f

Addendum_3_ Grounds_Maintenance_Equipment_RFP_034121 mz 2
Thu January 21 2021 03:47 PM “

Addendum, 2_, Grounds_Maintenance_Equipment_RFP_031124 FR 1
Wed January 20 2021 02:02 PM “

Addendum_1_ Grounds_Maintenance_Equipment_RFP_0314124 i 1
Tue January 19 2021 03:36 PM

Bid Number: RFP 031121 Vendor Name: The Toro Company
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AMENDMENT #1
To

CONTRACT # 031121-TTC

THIS AMENDMENT is by and between Sourcewell and The Toro Company (Vendor).

Sourcewell awarded a contract to Vendor to provide Grounds Maintenance Equipment,
Attachments, and Accessories with Related Services to Sourcewell and its Participating Entities,
effective April 29, 2021, through April 30, 2025 (Contract),

The parties wish to amend the following terms within the Contract.

1. This Amendment is effective upon the date of the last signature below.

2. Vendor wishes to modify its pricing model to offer Product-category discounts off of
current MSRP will apply as described in items 54-60. In Canada, the pricing model will be
US MSRP multiplied by the exchange rate at the time of order (exchange rate based on
the monthly average published rate at the time of order, according to the Bank of
Canada — Monthly Exchange Rate}. This creates a new MSRP for Canada and then the
discount off that price is applied. Bank of Canada — Monthly Exchange Rate:
https://www. bankofcanada.ca/rates/exchange/monthly-exchange-rates/

3. Vendor will offer a “Smart Value” volume discount that includes the following incentive
for individual large orders.

Toro Commercial - Customer Toro Commercial . Customer
| Purchases = Goods s—s—s—s—s—sCCs Purchases | Goods.

$150K-$ 199K $ 4,500 5 550K-$ 599K $ 22,000
$ 200K -§ 249K $ 6,000 ‘ 5 600K - $ 649K $ 24,000

$ 250K -5 299K $ 10,000 $ 650K - $ 699K 5 26,000

$ 300K - $ 349K $ 12,000 $ 700K -$ 749K S$ 28,000

$ 350K-S 399K $ 14,000 $ 750K -$ 799K $ 30,000

$ 400K -$ 449K $ 16,000 S$ 800K - $ 849K § 32,000

5 450K -$ 499K $ 18,000 $ 850K-5 899K § 34,000
§ 500K -$ 549K § 20,000 § 900K* § 36,000

Only single Purchase Orders (POs) on Toro Commercial Equipment qualify. Multiple POs
may not be combined to qualify.

Vendor-authorized distributors/dealers understand these are ceiling prices and may
choose to provide additional discounts based on unit quantity or total purchase volume.

Sourcewell Contract #031121-TTC | Amendment #1

Page 1 of 2
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Vendor-authorized distributors/dealers may provide third-part equipment that attach
to, or are used in, the configuration with any of Toro’s products. These products will be

priced no higher than the products List Price.

Freight and setup fees may apply.

Vendor-authorized distributors/dealers may include setup fees — not to exceed 2% of
the total Product cost, plus up to an additional 6% for cab-unit setups. Setup fees must
be identified as a separate line- item on the quotation.

For the contiguous United States, delivery fees may be included at the
distributor/dealer discretion — not to exceed 2% of the total product cost. Delivery fees
must be identified as a separate line-item on the quotation.

For Alaska, Hawail, US Islands, and Canada, freight and delivery fees may be included at
distributor/dealer discretion — delivery fees not to exceed 2% of the total product cost;

‘ freight not to exceed actual pass-through costs. Freight and deliver fees must be

Except

Source

identified as a separate line-item on the quotation.

Vendor will encourage and incent its authorized dealers to provide contract terms to
Sourcewell members consistent with the terms of this Amendment; however,
participation in the program described in the Amendment will be at the discretion of
each Toro dealer.

as amended by this Amendment, the Contract remains in full force and effect.

well The Toro Company

DocuSlgned by: DocuSigned by:

By: | Jeruny Scuvarts By: | Brad. Hamilton,
Jeremy eee o curement Officer Brad Harm Ge7ietetesice..

Date:
10/29/2021 | 3:14 PM cDT Title, Group Vice President

Approved: Date:
10/29/2021 | 3:00 PM CDT

/— Docusigned by:

By: (had Coot
Chad C

Date

Kc .
Dae ee eevee Director/CEO

_ 10/29/2021 | 3:28 PM CDT

Sourcewell Contract #031121-TTC | Amendment #1

Page 2 of 2
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034121-TTC-2 | Sourcewell

I
l
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Products & Services
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o Snow
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, 0 Powel
o Attach

pree slope mowers

plows, blowers, & brooms

° Decks for cutting brush, weeds, & saplings

rough, & flail mowers

‘or - 30+ attachments

‘a & slope mowers

» grinders & trenchers

units with four-season versatility

ments for leaves & debris cleanup

° Ventrac FlexFrame technology
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o Full-ti

Locate yi
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ating & oscillating frames
me, all-wheel drive units

ur local dealer or representative
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hitps://www.sourcewell-mn.gov/cooperative-purchasing/031121-tte-2

(contract 031121-TTC-2 gives access to the following types of goods and services:
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Buy Sourcewell

Login to unlock more contract features.

Username

Username |

Password

Password |

Log In

Forgot username or password?

Register

/

Register for an account

Simply complete the ontine application or contact the Client Development team at

service@sourcewell-mn.gov or 877-585-9706,

Search Suppliers & Contracts

General Contracts

eziQC Contracts

Sourcewell’s website may contain links to nongovernment websites being provided as a convenience and for
https://www,sourcewell-mn.gov/cooperative-purchasing/031121-tte-2
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” informatio
advice, or pi

timeliness

‘sites shoul

034121-TTC-2 | Sourcewell

al purposes only. Sourcewell neither endorses nor guarantees, in any way, the external organization's services,
oducts included in these website links. Sourcewell bears no responsibility for the accuracy, legality, or
f any content on the external site or for that of subsequent links. All questions related to content on external
be addressed directly to the host of that particular website.

:

hittps:/Awww.soure:

Sourcewell
About

Careers

Compliance & Legal

Contact

News

Terms & Conditions

Privacy Policy

Accessibility

» AllSolutions >

Minnesota-Only Solutions >

Supplier Resources

fvine

© 2022 Sourcewell. All rights reserved.

éwell-mn.gov/cooperative-purchasing/031121-tte-2 3/3
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crate OF NN Sourcewell =+ STATE OF MINNESOTA aN tien at

nla .eTM~*
&

Mem rer Sharon Thiel moved the adoption of the following Resolution:

RESOLUTION TO RATIFY COOPERATIVE CONTRACTING AWARDS

Resollition No. 2020-32 ‘

WHEREAS, the Sourcewell Soard of Directors previously authorized the solicitations for the cooperative

categ: in listed on Appendix A, which is attached and incorporated; and

" WHEREAS, Sourcewell issued the cooperative contracting solicitations for the authorized categories; and

WHEREAS, through the Sourcewell Procurement Policy, the Board designated the Chief Procurement Officer
to administer Sourcewell’s cooperative purchasing and contracting program and to award all competitively
solicited contracts, without Simitation; and

WHEREAS, the Chief Procurement Officer made the awards listed based on the results of the competitive

solicitation process; and

WHEREAS, the Board acknowledges that the awards made by the Chief Procurement Officer are valid and
bindin g; however, based upon some members’ legal requirements the Chief Procurement Official is
requifed to seek subsequent Board ratification of all cooperative purchasing awards,

NOW|THEREFORE BE IT RESOLVED by the Board of Directors ratifies the cooperative contracting awards
made by the Chief Procurement Officer listed on Appendix A.

The et for the adoption of the foregoing resolution was duly seconded by Member_ Greg Zylka
and the following voted in favor: (list names here)
wie Zylka, Veronen, Nagel, Thomas, Thiel, Arts and Kircher

and the following voted against: (list names here or “NONE”} ‘
NONE

whereupon-said resolution was declared duly passed and adopted.

ATTEST: DacuSigned by: ,

Stne\ea2)
Clerk to the Board of Directors
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APPENDIX A
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NT DEPARTMENT
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Requesting Board permission to Solicit the following categories:
Plastic Refuse and Recycling Container Solutions and Related Equipment, Supplies and Accessories
Tree and Vegetation Management Equipment, Attachments, and Accessorles

Facilities Maintenance Services

Special Education Teletherapy Services

Requesting Board permission ta Re-Salicit the following categories:

|Auction.Services with Related Solutions (published 12/08/20)

Bulk Solid Waste and Recycling Equipment with Related Services, Accessories and Supplies
Grounds:Maintenance Equipment; Attachments, and Accessorles}

NEW CONTRACTS ___ ee : . a
}SuppilerName = eon! Contract'Nirber “Solicitation: Title .

MSC Industrial Supply '101320-MSi “anitorial Supplies and Equipment with Related Services"
Staples Contract & Commercial, LLC 104320-SCC “anitorial Supplies and Equipment with Related Services"
W.W. Grainger, Inc. ‘ 101320-WWG “Janitorial Supplies and Equipment with Related Services"

“Aboveground Fuel and Fluid Storage with Related Hardwore, Software,
Dover Fueling Solutions, tnc. }092920-DVR and Services"

\ | "Aboveground Fuel and Fluid Starage with Related Hardware, Software,
E.J. Ward, ine. 092920-EIW land Services"

"Aboveground Fuel and Fluid Storage with Related Hardware, Software,
|Gilbarco, Inct 1092920-GVR land Services”

“Aboveground Fuel and Fluld Storage with Related Hardware, Software,
|Graco, Inc. (092920-GRC land Services",

"Aboveground Fuel and Fluid Storage with Related Hardware, Software,
JE Petroleum Group 1092920-JFA land Services”
. “Aboveground Fuel and Fluid Storage with Related Hardware, Software,

Multiforce Systems Corp. 1092920-MTF land Services"
“Aboveground Fuel and Fluid Storage with Related Hardware, Software,

Syn-Tech Systems, Inc. 1092920-SYS and Services"
. “Aboveground Fuel and Fluid Storage with Related Hardware, Software,

Titan Chemical Transfer Solutions, LLC 092920-TAN and Services"
“Aboveground Fuel and Fluid Storage with Related Hordware, Software,

[Western Global 1092920-WST land Services"
CONTRACT EXTENSIONS
Supplier‘Name: Contract.Number Soltettation Title
Gilbarco Veeder-Roat’ 022217-GVR "Fleet Management and Related Technology Solutions"
Synovta Solutions 1022217-SSL “Fleet Management and Related Technology Solutions”
A “Malling and Postage Equipment with Related Software, Accessories,
| Pitney Bowes 1041917-PIT Services and Supplies"
[National Auto Fleet Group 084716-NAF “Class 6, 7, and & Chassis with Related Equipment"

Falcon Road Maintenance 1052417-FRM “Roadway Maintenance Equipment"
“Classroom Audio Technology Equipment with Related Accessories,

Audio Enhancement, inc. AALCL6-ABL ‘|Services and Supptles”
NEW ezIQCICONTRACTS

{Compan .. State.Region - Type of Work:

ezIQC RENEWALS

Company Name ContractiNumber:
Minnesota Exteriors, Inc. MN-TMA-RO1-120518-MEl

Kraus-Anderson Constructlan Company MN-SEA-GC03-120518-KRU
Kraus-Anderson Construction Company MN-SWA-GC02-120518-KRU
Kraus-Anderson Construction Company MN-NCM-GC04-220518-KRU

Innovative Builders of Alexandria, Inc, MN-RRV-GCO4-120518-IBA
McDowall Company MN-RRV-RO2-120518-MDC
Kraus-Anderson Constructian Company MN-IRA-GCO2-120518-KRU

Solld Rock Construction IMN-CMA-GC03-120518-SRC

| Kraus-Anderson Construction Company MN-TMA-GC0S-120518-KRU

Nor-Son, Inc. MN-IRA-GCO1-120518-NS1
Nor-Son, Inc. MN-SEA-GCO1-120518-NSI
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Nor-Son] Inc. MN-TMA-GC02-120518-NS!

RAK Conbtruction, Inc. MN-TMA-GCO4-120518-RAK

Soltd Rock Construction MN-TMA-GCO3-120518-SRC

RAK Construction, Inc. MN-CMA-GC04-320518-RAK

.|Nor-Son] Inc. MN-NCM-GC02-120518-NS!
|Nor-Son] Inc. MN-CMA-GC02-120518-NSI

Nor-Son] ine. MN-RRV-GCO2-120518-NSI
Nor-Son[ Inc, MN-SWA-GCO1-120518-NSI
Bitumindus Roadways, Inc. MN-TMA-P01-120518-BAl
McDow: ll Company MN-TMA-R02-120518-MOC
Minnesota Exteriors, Inc, MN-SEA-RO1-120518-MEI

McDowall Company MN-IRA-RO2Z-120518-M0C

Solid Ro « Construction HVIN-NCM-GC03-120518-SRC

Minnesata Exterlors, Inc. MN-CMA-RO1-120518-ME!

MeDowdll Company MN-NCM-RO2-120518-MDC
}{Kraus-At derson Construction Campany MN-RRV-GC03-120518-KRU

LS. Black Constructors, Inc. MN-TMA-GC04-120518-LS8
McDowall Company MN-CMA-RO2-120518-MDC

McDowall Company MN-SWA-RO2-120518-MDC

}|Mid-Minnesata Hot Mix MN-CMA-P01-120518-MHM.

Minnesota Exteriors, Inc. MN-NCM-R01-120518-MEI

Minnesata Extertors, Inc, MN-RRV-RO1-120518-MEI
Solid Ro¢k Construction MN-SEA-GCO2-320518-SRC
||Andersoh Brothers MN-NCM-P01-120518-ABC

THy-Tec Construction MNN-NCM-GC05-120518-HTC
}}Minnesdta Exteriors, inc, MN-SWA-RG1-120518-MEI

|Kraus-Al derson Construction Company MN-CMA-GC04-120518-KRU
||Minnesdta Exteriors, Ine. MN-IRA-RG1-120538-MEI
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SOURCEWELL
STATE OF MINNESOTA

Member Thiel moved the adaption af the fallawing Resolution:

RESOLUTION TO RATIFY COOPERATIVE CONTRACTING AWARDS

Resolution No. 2021-12

WHEREAS, the Sourcewell Board of Directors previously authorized the solicitations for the cooperative

categories listed on Appendix A, which is attached and incorporated; and

WHEREAS, Sourcewell issued the cooperative contracting solicitations for the authorized categorles; and

WHEREAS, through the Sourcewell Procurement Policy, the Board designated the Chief Procurement Officer
to administer Sourcewell’s cooperative purchasing and contracting program and to award all competitively
solicited contracts, without limitation; and

WHEREAS, the Chief Procurement Officer made the awards listed based on the results of the compatitive
solicitation process; and .

WHEREAS, the Board acknowledges that the awards made by the Chief Procurement Officer are valid and
binding; however, based upon some members’ legal requirements the Chief Procurement Official is
required to seek subsequent Board ratification of all cooperative purchasing awards,

NOW THEREFORE BE IT RESOLVED by the Board of Directors ratifies the cooperative contracting awards
made by the Chief Procurement Officer listed on Appendix A.

The motion for the adoption of the foregoing resolution was duly seconded by Member_zylka
and the following voted in favor: {list names here)
Wilson, zylka, Veronen, Nagel, Thomas, Thiel, Arts & Kircher

and the following voted against: (list names here or “NONE”)
None

whereupon said resolution was declared duly passed and adopted.

ATTEST:

‘DocuSlgnad by:

Sara Nagel
CROZFOSPOAFCABE:~

Clerk to the Board of Directors
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Requesting Board permission to Sallcit the following categories:

Requestitig Board permission to Re-Soalicit the following categories:
\Tires and Related Equipment, Supplies, and Services

Restrooms and Related Solutions
Roadway Construction Equipment

NEW'GONTRACTS 2 _ :
||Suppiler Name. aw? Contract Number ‘Soltcitation Tithe.’ © ar : a [Fo
| “Copiers, Printers, and Multi-Function Devices with Related Supplies, Accessories

Epson America, Inc. 1030321-EPS and Services” .
"Copiers, Printers, and Multl-Function Devices with Related Supplles, Accessories

HHP, inc. 030321-HPC jand Services"

Konica Minolta Business Solutions USA, “Coplers, Printers, and Multi-Function Devices with Related Suppltes, Accessories
‘line, 030321-KON and Services”

“Coplers, Printers, and Multi-Function Devices with Related Supplies, Accessories

Ricoh us A, Inc. 1030321-RCH and Services”
“Copiers, Printers, and Multi-Function Devices with Related Supplies, Accessories

Sharp Electronics Corporation 030321-SEC and Services”
"Copiers, Printers, and Multi-Function Devices with Related Supplies, Accessories

Toshiba America Business Solutions, Inc. |030321-TOS lend Services"
gf “Copiers, Printers, and Multi-Function Devices with Related Supplies, Accessories

Xerox Corporation (030321-XOX land Services” .
Converg|nt Technologies, LLC 030421-CTL "Facility Security Systems, Equipment, and Software with Related Services"
Johnson|Controls Fire Protection, LP: 030421-JHN “Facility Security Systems, Equipment, and Software with Related Services*
Slemansiindustry, inc. '030421-SiE “Facility Security Systems, Equipment, and Software with Related Services"
Stanley Convergent Security Solutions, —_ |030424-5CS “Facility Security Systems, Equipment, and Software with Related Services“
Tyco Integrated Fire and Security dba
Johnson|Controls 030421-T1S "Facility Security Systems, Equipment, and Software with Related Services”

"Grounds Maintenance, Equipment, Attachments, and Accessories with Related)
AriensGpmpany} '631131-ACO} Services

. "Grounds Maintenance Equipment, Attachments, and Accessories with Related)
' Bobcat Gompany} o31421-cecl Services"
if oe “Grounds Maintenance Equipment, Attachments, and Accessories'with Related;

Cub Cadi Btl 03112¢-MTD} Services"
cee mae "Grounds Maintenance Equipment, Attactiments, and Accessories .with Refated:

Deere,&\Company) 031421-DAC} Services!

:|Geheradbower Systems} 031121-GNR) Services*,
le wen "Grounds Maintenance:Equipment, Attachments,.and Accessories with Related}

Husqvarha Professional Praducts} os1121-Hsab Services")
"Grounds Maintenarice Equipment; Attachments, and Accessories with'Reloted}

. Hustler-furf Equipment inc} 034121-THE! Services";
“Grounds Maintenance Equipment; Attachments, and Accessarles with-Related:

Kubota’ tractor Corporation) 031121-KBA} Services) _
. "Grounds Maintenance Equipment, Attachments, and Accessorles:with ed}

id Banjinion Brush Company! o34i24-G68t Services"
. aan “Grounds Maintenance Equipment,-Attachiments; and Accessafles.with Related]

i Scag Powe qi pmentinc.) 031121-SCS) Services?)
"Grounds Maintenance Equipment, Attachiients,.and Accessories with Related}

1-TTC} Services"
pe intengnce Equipment, Attachments, and Accessories:with Related;
ostiad- woe} :
031721-MBi “Tree Maintenance Equipment, Attachments and Accessories’

Vermeet Corporation 031721-VRM “Tree Maintenance Equipment, Attachments and Accessories"
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CONTRACT EXTENSIONS. | -
SupplleriName- » Contract Number: Solicitation Title.
Carrier Corporation 1030817-CAR “HVAC Systems, Installation and Service with Reloted Products and Supplies"
. "Roadway Maintenance Equipment with Related Accessories, Attachments,

Crafco, Inc. }052417-CFC Materials and Supplies"

NEWezIQG: CONTRACTS __ . . * 2
CompanyName Contract Number "_|State --Regioti =

“Contract Number:
Brown & Root GA-A01-040820-KBR
Greene & Burdette Property
Management, LLC GA-A02-040820-GBP
HITT Contracting, Inc. |GA-A03-040820-HCI
Striker Contracting, LLC |GA-A04-040820-SCL

Crown Retail Services, Inc. GA-A0S-040820-CRS
Albion Scaccia Enterprises, LLC |GA-A06-040820-ALB
Paryani Construction }GA-A07-040820-PAR
HCR Construction, Inc. KGA-A08-040820-HCR

[Lichty Commercial Construction, inc, IGA-A09-040820-L1Y
Place Services, inc. }GA-A10-040820-PLA

Greene & Burdette Property
Management, LLC IGA-802-040820-GBP
Crown Retail Services, inc. }GA-803-040820-CRS

HITT Contracting, Inc. IGA-B04-040820-HCI
[Albion Scaccia Enterprises, LLC |GA-B05-040820-ALB

Centennial Contractors Enterprises, inc. }GA-B06-040820-CCE
Darsey Construction, LLC |GA-807-040826-DAR
Place Services, Inc. GA-B08-040820-PLA

Ujamaa Construction GA-B10-040820-UJA
Darsey Constructlonm LLC GA-C01-040820-DAR
Greene & Burdette Property
Management, LLC GA-C02-040820-GBP
Aibion Scaccia Entérprises, LLC GA-C03-040820-ALB
HITF Contracting, Inc. }GA-C04-040820-HCI

[Place Services, Inc. GA-C0S-040820-PLA
Centennial Contractors Enterprises, Inc, GA-CO6-040820-CCE

Engineering Design Technologies, Inc. GA-CO7-040820-EDT
Ujamaa Construction GA-C08-040820-UJA
jewel of the South GA-C10-040B20-J0S
Darsey Constructionm LLC GA-D02-040820-DAR

|iGreene & Burdette Property GA-D03-040820-GBP
Lynn Construction Contracting, inc, IGA-004-040820-LYN

Albion Scaccia Enterprises, {LC GA-DO0S-040820-ALB
HITT Contracting, Inc. GA-D06-040820-HCI
Place Services, Inc. GA-D07-040820-PLA
Centennial Contractors Enterprises, Inc. GA-D08-040820-CCE
Engineering Design Technologies, Inc. |GA-D0S-040820-EDT

Ujamaa Construction GA-D10-040820-WA

F.H. Paschen, S.N, Nielsen & Associates, }GA-ST01-040820-FHP
Prime Contractors, inc. GA-ST02-040820-PCI
HOC Construction GA-STO3-040820-LRI
Bayne Development Group |GA-ST04-040820-BDG
Huper Optik USA, LP GA-STOS-040820-HOP
Ward Humphrey, Inc, |GA-ST06-040820-WHI

Johnson-Laux Construction, LLC GA-STO7-040820-ILC
Osprey Management, LLC GA-STOB-040820-OMi,
[Astra Construction Services, LLC |GA-STO9-040820-ACS
Rubio and Son Interiors, inc. GA-ST10-040820-RSI

LEE Construction Group, Inc. FL-NEA-GCO1-041049-LC}



APPENDIX A Continued

FHP Tectonics Corp. FL-NEA-GC02-041019-FTC

Epic Construction, Inc, FL-NEA-GC03-041019-EC}

Nohnsor-Laux Construction, LLC FL-ANEA-GC04-041019-JLC

Charles Perry Partners, Inc, FL-NEA-GC05-041019-CPP
Astra Construction Services, LLC FL-NEA-GC06-041019-ACS
David Mancini & Sons, Inc. FL-NEA-GCO7-041019-DMS
Lanzo Chnstruction Co., Florida FL-NEA-PO1-041019-LCC
Advanced Roofing, inc. FL-NEA-RO1-041019-ADR

EnviroWaste Services Group, inc. FL-NEA-UG1-041019-EWS

Southern Underground Industries, Inc. FL-NEA-UG2-041019-5U!
LEE Construction Group, Inc. FL-NWA-GCO1-041019-LCI
Astra Construction Services, LLC FL-NWA-GCO2-041019-ACS
Johnsor}-Laux Construction, LLC FL-NWA-GCO3-041019-3LC
jOmniCan Corp FL-NWA-GCG4-041019-OMN
Lanzo Construction Co,, Florida’ FL-NWA-PO1-041019-LCC
EnviroWaste Services Group, Inc. FL-NWA-UG1-041019-EWS
Southern Underground Industries, Inc. FL-NWA-UG2-041019-SUI

|| Advanced Roofing, Inc, FL-NWA-RO1-041019-ADR
Harbour Construction, Inc. FL-SEA-GC01-041019-HBC

Shiff Construction & Development, Inc. FL-SEA-GC02-041019-SCD
d2 Construction, Inc. FL-SEA-GC03-041019-DTC

} Team Contracting, Inc. FL-SEA-GC04-041019-TCl
BDI Construction Company FL-SEA-GC05-041019-BDI

}[Danz Contracting, LLC FL-SEA-GC06-041019-DCL

}|LEE Construction Group, Inc. FL-SEA-GCO7-041019-LCI
FUP Tectonics Corp. FL-SEA-GC08-041019-FTC
Metra Express, Inc. FL-SEA-P01-041019-ME]
Lanzo Cbnstruction Co,, Florida FL-SEA-P02-041019-LCC
Advanced Roofing, lnc. FL-SEA-RO1-041049-ADR
EnviroWaste Services Group, Inc. FL-SEA-UG1-041019-EWS

| Metro Express, Inc. FL-SEA-UG2-041019-MEI

BO! Construction Company FL-WCA-GC01-041019-BDI
[LEE Construction Group, Inc. FL-WCA-GC02-041019-LCI

Epic Construction, Inc. FL-WCA-GC03-041019-ECI

Johnsorl-Laux Construction, LLC FL-WCA-GC04-041019-JLC
Charles [Perry Partners, Inc. FL-WCA-GC05-041019-CPP
Calades} Construction Co. FL-WCA-GC06-041019-CAL

Astra Construction Services, LLC FL-WCA-GC07-041019-ACS

Shiff Construction & Development, Inc. FL-WCA-GC08-041019-SCD
|Calades| Construction Ca. FL-WCA-PO1-041019-CAL

{Lanza Construction Co,, Florida FL-WCA-P02-041019-LCC
|/Advanced Roofing, Inc. FL-WCA-RO1-041019-AOR

EnvlroWaste Services Group, Inc. FL-WCA-UG1-041019-EWS

‘Southern Underground Industrie:



Toro

Pricing

Sourcewell Bar

#031121-TTC

for contract #031121-TTC offers Sourcewell participating agencies the following discounts:

Toro Commercial Equipment: 22% off US MSRP

Toro Landscape Contractor Equipment (LCE): 27% off US MSRP

Toro Landscape Contractor SNOW Equipment (LCE SNOW): 20% off US MSRP
Toro Siteworks System (SWS} Equipment: 17% off US MSRP

BOSS Snow Removal Equipment: 25% aff US MSRP

Toro Bullseye Equipment: 5% off US MSRP

Toro Golf Irrigation: 40% off US MSRP
Toro Residential Commercial Equipment (RES COM): 40% off US MSRP
Irritrol Irrigation Products: 0% - 40% off US MSRP

Rain Master Irrigation Products: 0% -'40% off US MSRP
Sentinel Irrigation Products: 35% off US MSRP
Large Rotors: 15% off US MSRP

Ventrac 4500 Serles Products: 12% off US MSRP
Ventrac SSV Products: 5% off US MSRP '

Third party attachments: distributors/dealers will set the price but will not exceed list price and may
include setup and freight charges.


